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welcome to resi
This Digital RESI Conference is LSN’s first, so it may not be perfect but it will be
great! “The show must go on!” has been the mantra at LSN since the COVID-19
troubles literally changed the daily landscape of the entire planet. LSN really
didn’t have much of a choice when deciding to take the physical RESI Europe Paris
conference and making it DIGITAL. The shock came when we announced that
decision to go virtual with Digital RESI Europe on Friday March 6th, and within 24
hours we had an additional 100 global investors and strategic partners sign up in
support our now Digital Global event. The metric that has surprised us at LSN is
that we will have over 300 investors accepting partnering meetings, judging pitch
presentation and participating on panels.
The feeling among LSN’s amazing staff was that we must adapt and continue to try and move the
needle in life science by helping get new technology funded. The life science industry is unique in
that the business models employed today are virtual in nature with small startup teams using global
service providers to develop products. Global conferences are a huge part of this virtual ecosystem.
The big question is, can the industry adapt and use a virtual conference and partnering platform. LSN
has access to all the technology needed to simulate a physical conference with a digital conference,
as you will see over the next few days.
LSN’s Digital RESI conference is cross-domain and is relevant to early-stage buyers and sellers across
the silos of Drugs, Devices, Diagnostics and Digital Health, the “4 Ds”. RESI caters to both the
earliest stage startups, those seeking grants, seed and angel capital, and the early-stage firms who
seek series A and B funding. Digital RESI will have a lot of the key VC and Big Pharma investors who
are seeking new, early stage therapeutics that are big dollar long term bets. The BIG uptick is in the
other categories of investors that are signed up, family offices, angels, corporate VC, endowments,
foundations, patient groups and private wealth all looking at devices, diagnostics and digital health.
The Digital RESI event is a wonderful opportunity for startups from seed-Series B to take advantage
of 3 days of partnering to meet with these global investors.
Special thanks to our partners and sponsors, McDermott Will & Emery, Global Family Office
BioForum, MedMarc.
The show must go on! Thank you all for your help and support in launching the first DIGITAL RESI
PARTNERING CONFERENCE.
Sincerely,

Dennis Ford
Founder & CEO, Life Science Nation
Creator of RESI Conference Series

LIFE SCIENCE
NATION

Connecting Products, Services & Capital
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Your Instructions for Digital RESI Europe 2020
Welcome to Digital RESI Europe 2020! Here is everything you need to know.
Our digital event takes place from March 23 – 25th on http://www.resiconference.com.
The event officially starts at 6am CET on Monday, March 23rd.
*For optimal viewing use PC. Digital RESI is not mobile-friendly.
*All content will stay online for a month after the end date of Digital RESI Europe, so you may review it at any time.

Virtual 1:1 Partnering Meetings
Log into the partnering system here. Partnering will run from 8am to 8pm CET from March 23rd to 25th. Each day of partnering will
provide you with 24 potential meeting slots throughout a 12-hour span, which means you have the capacity to book up to 72 meetings!
Digital RESI’s partnering system includes full video integration, so there is no need to use or prepare your own videoconferencing
platform. Please make sure your webcam is functioning properly! Simply click “Confirm – Update” on your meeting at the correct time,
press the “Start Video” button and you will be connected to the other party via a video chat. You will have the option to share your
screen to present materials to the other party.

Panels & Workshops
All Panels and Workshops are pre-recorded and will be available for viewing online in the “Panel Videos” tab on the RESI event
website. As usual, we are featuring an engaging agenda full of active investors, strategic partners, and key industry leaders, with a
diverse range of topics focused on the early-stage life science ecosystem.
The best part? you do not have to block off your partnering schedule for these sessions!

Exhibition Portal
Our “Exhibition Portal” will feature Innovation Challenge Finalists and Exhibitors. Please take the time to browse through the virtual
exhibit!
Innovation Challenge
Each Innovation Challenge Finalist will have a dedicated page, where you can view their poster, video, and other supplementary
materials. All attendees are encouraged to vote for the most innovative company (max 5 votes). The Top 3 winners will be announced
after the conference on the RESI Conference website and LSN Newsletter on Thursday, March 26th.
Virtual Exhibitor Hall
Each Exhibitor will have a dedicated page, where you can view their one-pager, short description of services/offerings, and other
supplementary materials.

Featured Company Pitch Session
All Featured Company Pitch Session Participating Companies will have a dedicated page where you can view 4-minute pitches. Please
take the time to review these pitching companies, and we encourage all attendees to reach out to the provided contact information if
interested in learning more.
We will also organize live sessions after the conference for investors and strategic partners to connect with these participants and
provide feedback on these company presentations.
Interested in getting involved? Please contact RESI@lifesciencenation.com for more information.

All of the aforementioned content will stay posted on the RESI Website for a MONTH after the day our formal
partnering ends (March 25th, 2020).
The actual partnering platform will stay open as well. This means you can continue to message any attendee via the partnering system,
and they will receive your message.
How and why? Every attendee’s partnering account is connected to their personal e-mail address so they will receive an e-mail with
your message. Continue to schedule your own meetings outside of the system with anyone who was a part of Digital RESI Europe.
Though you won’t have access to our video chat software after the 25th, you should continue to use the partnering system to schedule
your own meetings with anyone you were unable to meet with.
We know these are difficult times and as the COVID-19 outbreak continues to grow, we want to encourage the use of our partnering
system to facilitate as many valuable connections as possible.
*Please reach out to RESI@lifesciencenation.com or (617) 600-0668 for any questions regarding our first ever digital RESI.
See you all “digitally”!
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digital resi europe Live agenda

Investor & Strategic Channel
Partner Panel
(Click to Watch Panel Videos)

BIG
PHARMA

Pipeline Strategy for Preclinical
and Early Clinical Assets

EARLY STAGE
THERAPEUTICS
INVESTORS

Bringing the Newest Therapies
to the Clinic

EUROPE
TECH HUB

CHINA
CROSS BORDER
PARTNERSHIPS

ONCOLOGY
INNOVATION

The Search for New Approaches to
Diagnosing & Treating Cancer

China Firms Looking
to Build Global Partnerships

DIAGNOSTICS
INVESTORS

New Generation of Technologies
Changing Treatment Paradigms

MEDICAL DEVICE
INVESTORS

SEED
FUNDS

AI IN
HEALTHCARE

Investing in Novel Engineering

Cutting Edge Computing
Creates New Opportunities
for Healthcare Investors

FAMILY OFFICES
& ANGELS

DIGITAL
HEALTH

tales from
the road

Leveraging Software to
Lower Costs and
Improve the Quality of Care

(Click to Watch Panel Videos)

LIFE SCIENCE NATION

C onnecting Products, Services & Capital

fUNDRAISING
Bootcamp

Biotech & Medtech CEOs
Share Their Story

Negotiating
Term Sheets

Non-Dilutive
Startup Funding
& Resources
from the NIH

March 23 - 25
8:00 AM - 8:00 PM CET (Paris Time)
Partnering will run from 8am to 8pm CET from March
23rd to 25th. Each day of partnering will provide you
with 24 potential meeting slots throughout a 12-hour
span, which means you have the capacity to book up
to 72 meetings!

Branding &
messaging
Interview with
Chuck Stetson, CEO of
Stetson Family Office

Digital RESI Europe Partnering Login

C onnecting Products, Services & Capital

COMPANY VALUATION
FOR FUNDRAISING

All Day Partnering Forum

Digital RESI’s partnering system includes full video
integration, so there is no need to use or prepare
your own videoconferencing platform. Please make
sure your webcam is functioning properly! Simply
click “Confirm – Update” on your meeting at the
correct time, press the “Start Video” button and you
will be connected to the other party via a video chat.
You will have the option to share your screen to
present materials to the other party.

LIFE SCIENCE NATION

Investing in Emerging Science to
Pursue High Rewards

New Models for Turning Life Science
Innovations into Startup Success

How Do Family Offices
View Seed & Series A Rounds?

Early-Stage Entrepreneur
Workshops

Exhibition Portal

Pitch Session

(Click on Logo to View Information)

(Click on Logo to View Presentations)

Exhibition

Innovation Challenge

LIFE SCIENCE
NATION

Connecting Products, Services & Capital

Boston Innovation Capital
Biotech & Medtech Fundraising

Vote for Your
Favorite
Technology
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Easels 1 - 8

Better Health
at Lower Cost
Coalition
To Advance Sustainable
Development Goal #3

“Ensure healthy lives and promote well-being for all at all ages”
• Alzheimer’s Disease today kills more people than breast cancer or prostate cancer combined.
• In the United States alone, the cost to government which excludes the substantial family care
costs, is $279 billion currently and is estimated to grow to $1.1 trillion by 2050.

pressure, depression, education and physical activity. With no Alzheimer’s disease drug trial yet
even in people with genetic susceptibility for dementia.” Miia Kivipelto, PhD, Lead Researcher,
the FINGER study and the World Wide FINGERS Initiative, in 25 countries.
This study is considered to be the baseline for demonstrating that lifestyle intervention of
nutritional guidance, exercise, cognitive training and management of vascular risk could greatly

Inviting Others to Join
chronic diseases with a focus on Alzheimer’s, advocacy of healthy living choices, and training of
our Global Health Community. Join us.

www.globalbetterhealth.org
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Amir Dossal
President, Global Partnerships Forum
dossal@partnerships.org
www.partnerships.org

resi innovators

RESI

Innovation
Challenge

$

100,000
RESI CASH

www.RESIConference.com

We welcome you to participate in
the RESI Innovation Challenge!

The RESI Innovation Challenge is a virtual investment contest, and the investor is you!
Each Innovation Challenge Finalist will have a dedicated page, where you can view their
poster, video, and other supplementary materials. All attendees are encouraged to vote for
the most innovative company (max 5 votes). The Top 3 winners will be announced after the
conference on the RESI Conference website and LSN Newsletter on Thursday, March 26th.

• First Prize: Complimentary tickets to 3 RESI Conference Series events of your choice (2 tickets per
event- Total Value: $ 12K)
• Second Prize: Complimentary tickets to 2 RESI Conference Series events of your choice (2 tickets per
event - Total Value: $ 8K)
• Third Prize: Complimentary tickets to 1 RESI Conference Series event of your choice (2 tickets - Total
Value: $ 4K)
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resi innovators
Therapeutics
Click Logos to Check Out Digital Posters
Currently there is no globally approved medication that can be administered topically in the esophagus.
EsoCap AG develops a smart application technology consisting of a drug loaded thin film rolled up in a
capsule. The film sticks to the mucosa ensuring prolonged mucosal contact time and slowly dissolving while
delivering the API locally. The EsoCap technology addresses a major need expressed by international KOLs.
The technology will be beneficial in 6 indications affecting 370 Mio patients in gastroenterology, oncology and
orphan diseases. Our business model is to demonstrate the clinical feasibility in one indication, eosinophilic
esophagitis (EoE), and to enter into a transaction with a major biopharmaceutical firm.
CanVirex is a Swiss biotech company developing next-generation oncolytic viruses as a multiplexed
immune-modulating platform for cancer therapy. The company is a spin-off from the Heidelberg University
Hospital in Germany and participates in the Heidelberg network for clinical development of its proprietary virus
constructs. CanVirex’s virus constructs are based on 15 years of academic research with a focus on safety,
immune modulation and commercialization. CanVirex implements a translational program that combines clinical
testing with scientific research. The translational approach will allow for a personalized therapeutic approach by
rational selection of cancer patients.
Limmatech Biologics is a biotech which has a novel cutting edge technology, the Custom Glycan Platform. This
platform enables the production of more efficacious and cheaper glycoproteins thanks to its tailored and
homogenous glycosylation properties and its fast, robust and simple production cell-line. We are currently
focusing on monoclonal antibodies and our leading candidate in inflammation will enter Phase I/II efficacy data
in 2022. We will be a spin out of Limmatech and are bringing to our new company an experienced team that
sold our previous platform for glycoconjugate vaccine to GSK.
HARTIS Pharma is a Swiss-based biotech founded by highly experienced scientists and managers, focusing on
red blood cell (RBC) pathologies and microvascular complications as observed in Sickle Cell Diseases and
diabetes. HARTIS innovative therapeutic approach aims at restoring RBC deformability and improving oxygen
transport by removing RBC membrane excess cholesterol with High-Density Lipoprotein (HDL). HARTIS has
collaborations with European Academics and the US National Institute of Health (NIH). HARTIS owned 2 patent
applications claiming innovative therapeutic interventions for SCD. HARTIS portfolio is composed of 3 projects
with the immediate round A financial need of 6M CHF for Phase Ib entry of the HDL mimetic Fx5A project,
in-licensed from the NIH and targeting life-threatening Vaso-Occlusive Crises in SCD patients.
The current global rise and spread of antibiotic-resistance means more people are suffering fatal complications
from medical treatments like cancer chemotherapy or organ transplants. Juvabis is a clinical-stage, Swiss
pharmaceutical start-up company focusing on developing therapeutic drugs to combat such life-threatening
infections. Juvabis’ “best-in-class” anti-infective drug is currently in first-in-human clinical trials and is the most
advanced asset within the Innovative Medicines Initiative (IMI) ENABLE pipeline; it has demonstrated superior
activity against highly drug-resistant pathogens categorized as priority pathogens by the Word Health
Organization (WHO), thus addressing a large unmet medical need. Juvabis is currently inviting investment of
EUR 12M to support completion of Phase 2 clinical trials.
We are is focused on discovery of therapeutics targeting Cytochromes P450 (CYPs) – a superfamily of proteins,
widely distributed in all kingdoms of life. Activity modulation of relevant CYPs can lead to therapeutic effect in
certain pathological conditions. Based on our deep scientific expertise in structure-functional research of CYPs,
we have developed a technological platform (CRYSTA), that integrates a number of in vitro techniques to
achieve an appropriate target selectivity and safety profile at early steps, derisking compounds for subsequent
development. All our progects has passed an industry validation from leading pharma companies.
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Echo Pharmaceuticals is developing patient friendly cannabinoid-based medicines for the treatment of
inflammatory bowel disease. The mission of Echo is to improve the wellness of consumers and patients with
unmet medical needs by creating and developing novel natural cannabinoid-based health products and
medicines. Our technology enables the efficient extraction and purification of cannabinoids from plant
materials. With granulation and product formulation of these cannabinoids we have developed oral tablets with
either THC or CBD. With our products we want to make cannabis smoking obsolete.

resi innovators
Sartar Therapeutics develops a targeted therapy for gastrointestinal stromal tumor (GIST) and other sarcomas.
KIT and PDGFRA receptors targeting therapeutics such as Glivec (Novartis) are efficacious in GIST therapy but
the majority of tumors become resistant for approved drugs and cancer will progress. For other sarcoma types,
efficacious therapies are poorly available. Sartar addresses this unmet clinical need based on its patented
innovation: by targeting a recently discovered oncoprotein PDE3A with the target specific drug anagrelide.
Anagrelide shows efficacy in GIST and, based on in vivo data, is superior to and synergistic with Glivec
(Novartis), the current first-line therapy option. It is efficacious also in other PDE3A-positive tumors. Sartar has
developed a superior controlled-release formulation of anagrelide, which will be administered with biweekly
subcutaneous dosing. Existing clinical safety data on oral anagrelide will enable fast preclinical and clinical
development to a clinical proof-of-concept in 4-5 years. The asset will then be out-licensed or partnered to an
international pharmaceutical company. Peak sales in GIST indication alone are expected to reach €550M in EU
and USA based on the company’s market research.
New API XC-8 for treatment of eosinophilic Asthma bronchiale. MoA: XC8 (Histamine Glutarimide) inhibits
QPCT (glutaminyl cyclase) – enzyme that catalyzes maturation of MCP-family chemokines. Thus, blockade of
QPCT by XC8 leads to decrease of migration of eosinophils, decreased degranulation of mast cells and
reduced bronchial hyperreactivity First target group are non responding high IFNgamma patients, which do not
have any treatment at the moment - therefore comparable with antibody treatment but by far more
cost-effective due to simple molecule structure (di peptide) and oral application. Second target group is partly
controlled Asthma in paediatric patients due to oral application. Eurrus Biotech GmbH, situated in Austria is
looking for an investment partner to perform CP IIb to strengthen already existing statistically valid data.
Documented interest of big pharma after this step available. Eurrus is a privately owned company with no
institutional investors on board. Budget: € 10 mio

Immunetune is a pioneering biotech company developing personalized, DNA-based vaccines against cancer. Its
mission is to empower cancer patients’ immune defenses to fight cancer and to equip them with durable
protection to prevent recurrence. The company has filed patents on Pyrovant™, a novel genetic adjuvant, and
innovative, cell-free, production methods that allow rapid, GMP-compliant, and cost-efficient manufacturing of
personalized DNA vaccines. Immunetune DNA vaccines can harbor more than 20 neoantigens to elicit powerful
tumor-specific immune responses. In preclinical models, DNA vaccination provides near 100% tumor
protection, long-term memory, and synergizes with checkpoint-inhibitors to eradicate existing tumors. The
company is currently preparing for clinical studies and seeking partners and/or funding for next steps and
company upscaling.

OmniSpirant are developing regenerative gene therapies based on a proprietary platform. Their inhaled
bioengineered stem cell exosome therapuetics have the potential to transform respiratory medicine.

Medical Device
Cardiac Success is developing the first transcatheter ventricular repair system designed to treat heart failure
associated with left ventricle dilation by a proprietary sling implant that repositions the papillary muscles and
reshapes the left ventricle. 21 million patients worldwide are living with heart failure. It is a devastating disease
with severe symptoms that lead to mortality rates of 50% within 5 years from diagnosis. Heart failure is the
number 1 cause of rehospitalization with health care costs of $30.7 billion each year in the U.S. An existing
surgical sling procedure successfully demonstrated the long-term beneficial effect on cardiac function. The
company is currently preparing for first in human clinical trial in 2021.

IQ-Needle is a hypodermic needle which can tell where its tip is. This makes demanding blind punctures, such
as spinal tap, much easier and safer for the patient. Technology is based on measuring the impedance of the
tissue the tip is touching using proprietary stylet design, allowing the needle bosy and styulet to be used as
electronic measurement probes. IQ-Needle and Analyzer are in pre-production as we are finalizing clinical trials
and starting the CE certification process with TÜV SÜD in Germany.
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resi innovators
Access Vascular Secures FDA Clearance on Next Generation HydroPICC, Adds Dr. Michael R. Jaff to Board of
Directors Bedford, MA – January 31, 2020 – Access Vascular, Inc. announced today that it has received FDA
clearance on the second generation of its HydroPICC TM peripherally inserted central catheter. In benchtop
studies, HydroPICC has demonstrated a 97% reduction in thrombus accumulation compared to traditional
polyurethane PICCs 1 . The company reports that this new version of the product includes several
advantageous product enhancements based on physician feedback. Additionally, the company’s limited market
release was a resounding success with no HydroPICC devices showing any evidence of catheter-related
complications. “We incorporated feedback from our limited market release as well as from dozens of clinician
interviews into this latest version of HydroPICC”, remarked James Biggins, Access Vascular’s Founder and CEO.
“The enhancements in this version all but remove any impact to the routine clinical workflow for inserting PICC
lines and also feature key kit improvements. We are excited to launch into commercial release shortly and begin
to fulfill orders for the hundreds of hospitals and clinics that have requested our product. I’m proud of the
entire Access Vascular team for securing clearance in record time.” Alongside FDA clearance, the Company is
excited to welcome Dr. Michael R. Jaff to its board.
Lightpoint Medical is a global leader in precision-guided robotic surgery for cancer treatment. The company’s
pioneering imaging and sensing technologies enable surgeons, for the first time, to accurately detect cancer in
real time during an operation. The company is driven by the mission to improve the lives of people with cancer
worldwide. It is advancing its mission alongside world-leading physicians and scientists. Founded in 2012,
Lightpoint has grown rapidly, building a strong pipeline of highly innovative technologies, collaborating with
leading international cancer centers, and developing an unparalleled base of knowledge and expertise.The
company has two miniaturized robotic probe technologies in development which form a complementary toolset
to address the complex challenges and demands of robot-assisted cancer surgery. Although applicable to a
wide range of major cancer types, the first commercial focus for the technologies is in prostate cancer surgery.
OnDosis develops a 1st in category Dosing Manager; an intuitive connected device for perfect dosing of oral
solid medicines formulated as granules. Our focus is to improve outcomes in areas such as ADHD, epilepsy and
Immunosuppression through combining personalised dosing and digital health. We are launching our first
drug/device medication, for ADHD, in the US 2022.

Tensive is a biomedical company developing innovative bio-absorbable implants supporting tissue
self-regeneration with the mission to offer breast cancer survivors the option for a natural breast reconstruction,
and breast augmentation patients a superior aesthetic outcome.

PhysioCue(www.physiocue.com) is a five-year-old consumer digital health and therapy device development
company, located in the heart of Silicon Valley, California, that has made the following Devices: a Hypertension
therapy device, a Migraine, and headache therapy device, and we've also developed a biosensor technology
that enables people to measure their blood pressure from their fingers. Our biosensor is paired with
PhysioCue's mobile app which will record and transmit the data to keep health records. It will help record the
patent's BP history and send data to their primary caretakers. We are also making migraine and headache
monitoring solutions.

Thericon aims to make minimally invasive surgery both more effective and safer by dramatically improving the
images and increasing the information content available to surgeons as they operate. Using conventional
endoscopes, our patented multiparametric imaging technology simultaneously provides anatomical,
functional, and pathological images in real-time. This is also the perfect data source for AI applications. We
have successfully completed and published a clinical pilot study showing improved sensitivity in bladder
cancer resection with our prototype endoscopy system. Following several years of development and over 3
million euro in grant money, Thericon spun off from Heidelberg University, Germany in 2019. We are raising
funds to finance the development, certification and launch of our first endoscopy system with the first
application in bladder cancer.

9

resi innovators

MOWOOT is a growth stage medical device company targeting intestinal transit disorders with a purely
physical, non-drug, non-invasive solution. MOWOOT offers a CE certified (Med.Dev. class IIa), IP protected,
clinically validated and award-winning technology: the first Intermittent Colonic Exo-peristalsis (ICE) device on
the market handling a large unmet need for patients with Neurogenic-Bowel-Disorders (NBD), Idiopathic
Chronic Constipation (ICC) and Opioid-Induced-Constipation (OIC). The Global Market for the indication
"chronic constipation" alone has an annual worth of US$ 12.58 bn, with a healthy CAGR of 7.1%, estimated to
reach US$ 22,93 bn by 2025.

Digital Health
Cerebriu is dedicated to improving workflow efficiency, quality and patient outcomes in diagnostic imaging.
Our software solution Cerebriu Apollo achieves this by automating image acquisition protocols and triage
during MRI brain acquisition providing decision support at key stages of the diagnostic process. We offer
workflow efficiency gains that result in improved productivity, better use of resources, and prioritization of the
patients who need it most. Initial focus is brain, namely tumors, haemorrhage and infarcts. Future roadmap
expands to additional pathologies, body parts and advanced integration with hospital systems.

Cardiolyse Oy, est. 2017 and Helsinki-based, has developed, validated, certified and patented its
medical-grade world’s strongest platform for predictive cardiac analytics. With €1 mln raised by now from
founders and angel investors the company aims to secure the funding to scale its sales, explore additional
distribution channels and expand geographic focus. Cardiolyse is live and currently commercially serving
telemedicine- and device manufacturers in Germany, Italy and India with over 10 000 users per month,
generating first modest revenue

Diagnostics
Liquid biopsy (LB) will revolutionize cancer diagnostics. Out of the different analytes in LB circulating tumor
cells (CTCs) are best suited because they are shed into the blood stream early on and contain all information
about the tumor (protein, intact DNA, RNA). Since they can be rare (e.g. 1 CTC in 10 bn blood cells) and quite
heterogenous (reflecting the significant heterogeneity of the cells within a tumor) no technology could reliably
detect all of them in a given blood sample so far. Telexos developed a break-through technology. The
patented workflow secures the detection of all CTCs but also enables to recover all white blood cells (WBCs)
for additional therapy aspects (e.g. PD-L1 therapy). The CTCs are isolated as single cells and characterized
based on protein markers and DNA-marker (incl. single cell sequencing). Telexos could already demonstrate
the superiosity over the market leader but also the advantages over tissue biopsy diagnostics. Telexos plans to
hit the market in 2021 with first products and intends an exit in 2025.

10

The first class will be held from May 25th through Jun 5th.

The Focus on Cures (FOC) Accelerator recruits best of breed international startups,
who have been selected by their regional international entities (government,
university, state, bio cluster) as top-tier/elite to come to FOC for a fundraising and
partnership immersion course followed by getting wired into RESI conferences, the
Global Family Office BioForum/Angel network and the Life Science Nation (LSN)
partner network.
The first class will be
held from May 25th
through Jun 5th.
The Program develops
and takes executive teams
to the next level by
spending focused time so
that they can adroitly
position their company
and product set for the
global partnering. This
means having a lucid, easy
to understand story. The
key to this is
implementing world class
branding and messaging
specifically aimed at their
potential fundraising and
channel partners.
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FOC Accelerator – MKT 466 Funding
and Partnering Immersion Course
MKT466 is a unique two-week immersion course designed for life
science entrepreneurs to experience the best methodologies for
reaching out and establishing a dialogue with partners and
investors, building a relationship and, ultimately, securing capital
allocations.
The morning sessions are 3-hour classes teaching the fundamental
business development and marketing skills needed to formulate a
company theme, create a corporate brand with appropriate
messaging and market your firm to investors and strategic partners
within the life science arena. (See details in the morning class outline)
The afternoon sessions include 1 hour of meeting the players in the
Massachusetts life science ecosystem and 2 hours of curating and
reaching out to a list of global investors and channel partners:
1. Utilize LSN’s Company Database to build a full picture of global
landscape of competitors
2. Utilize LSN’s Investor Database to find investors and partners that
are a fit for your stage of development and product set and
aggregate a global target list
3. Refine investor-centric marketing collateral (following the
instructions of the Branding and Messaging class)
4. Leverage your infrastructure to do email marketing campaigns and
nurture leads in a CRM
5. Start email and phone canvassing each day, supervised and
mentored by LSN expert BD staff
6. Set up intro phone calls and meetings
7. Prepare for the upcoming RESI conference

Learn More about FOC at https://www.focaccelerator.com/

Featured Company PITch Session
Click Logos to Watch Pitch Video
IQ-Needle is a hypodermic needle which can tell where its tip is. This makes demanding blind punctures, such
as spinal tap, much easier and safer for the patient. Technology is based on measuring the impedance of the
tissue the tip is touching using proprietary stylet design, allowing the needle bosy and styulet to be used as
electronic measurement probes. IQ-Needle and Analyzer are in pre-production as we are finalizing clinical trials
and starting the CE certification process with TÜV SÜD in Germany.

Lightpoint Medical is a global leader in precision-guided robotic surgery for cancer treatment. The company’s
pioneering imaging and sensing technologies enable surgeons, for the first time, to accurately detect cancer in
real time during an operation. The company is driven by the mission to improve the lives of people with cancer
worldwide. It is advancing its mission alongside world-leading physicians and scientists. Founded in 2012,
Lightpoint has grown rapidly, building a strong pipeline of highly innovative technologies, collaborating with
leading international cancer centers, and developing an unparalleled base of knowledge and expertise.The
company has two miniaturized robotic probe technologies in development which form a complementary toolset
to address the complex challenges and demands of robot-assisted cancer surgery. Although applicable to a
wide range of major cancer types, the first commercial focus for the technologies is in prostate cancer surgery.

HARTIS Pharma is a Swiss-based biotech founded by highly experienced scientists and managers, focusing on
red blood cell (RBC) pathologies and microvascular complications as observed in Sickle Cell Diseases and
diabetes. HARTIS innovative therapeutic approach aims at restoring RBC deformability and improving oxygen
transport by removing RBC membrane excess cholesterol with High-Density Lipoprotein (HDL). HARTIS has
collaborations with European Academics and the US National Institute of Health (NIH). HARTIS owned 2 patent
applications claiming innovative therapeutic interventions for SCD. HARTIS portfolio is composed of 3 projects
with the immediate round A financial need of 6M CHF for Phase Ib entry of the HDL mimetic Fx5A project,
in-licensed from the NIH and targeting life-threatening Vaso-Occlusive Crises in SCD patients.

New API XC-8 for treatment of eosinophilic Asthma bronchiale. MoA: XC8 (Histamine Glutarimide) inhibits
QPCT (glutaminyl cyclase) – enzyme that catalyzes maturation of MCP-family chemokines. Thus, blockade of
QPCT by XC8 leads to decrease of migration of eosinophils, decreased degranulation of mast cells and
reduced bronchial hyperreactivity First target group are non responding high IFNgamma patients, which do not
have any treatment at the moment - therefore comparable with antibody treatment but by far more
cost-effective due to simple molecule structure (di peptide) and oral application. Second target group is partly
controlled Asthma in paediatric patients due to oral application. Eurrus Biotech GmbH, situated in Austria is
looking for an investment partner to perform CP IIb to strengthen already existing statistically valid data.
Documented interest of big pharma after this step available. Eurrus is a privately owned company with no
institutional investors on board. Budget: € 10 mio

Cerebriu is dedicated to improving workflow efficiency, quality and patient outcomes in diagnostic imaging.
Our software solution Cerebriu Apollo achieves this by automating image acquisition protocols and triage
during MRI brain acquisition providing decision support at key stages of the diagnostic process. We offer
workflow efficiency gains that result in improved productivity, better use of resources, and prioritization of the
patients who need it most. Initial focus is brain, namely tumors, haemorrhage and infarcts. Future roadmap
expands to additional pathologies, body parts and advanced integration with hospital systems.
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Featured Company PITch Session

MOWOOT is a growth stage medical device company targeting intestinal transit disorders with a purely
physical, non-drug, non-invasive solution. MOWOOT offers a CE certified (Med.Dev. class IIa), IP protected,
clinically validated and award-winning technology: the first Intermittent Colonic Exo-peristalsis (ICE) device on
the market handling a large unmet need for patients with Neurogenic-Bowel-Disorders (NBD), Idiopathic
Chronic Constipation (ICC) and Opioid-Induced-Constipation (OIC). The Global Market for the indication
"chronic constipation" alone has an annual worth of US$ 12.58 bn, with a healthy CAGR of 7.1%, estimated to
reach US$ 22,93 bn by 2025.

3Oe Scientific focuses on enhancing life by bringing good to the human experience through innovative
solutions that sanitize and prevent the spread of infection in healthcare and public health. Our revolutionary,
patented, aqueous ozone technology sanitizes across multiple environments. Our aim is to save lives and
improve the health of humanity through disruptive innovation.

Aqsens Health has developed a non-invasive method that enables different health disorders and diseases, like
cancer, to be screened quickly, accurately and at low-cost. This enables effective, large-scale disease screening
and hence for example cancer treatment can be started significantly earlier than currently. When the treatment
is started at an early phase, the patient remains capable to operate and work and his/her quality of life does
not dramatically decrease. This benefits both the individual and the society.

With its unique patented technologies, LXRepair wants to offer the millions of patients who are excluded from
the progresses of personalized medicine a chance to receive the best treatment from early stages of cancer,
when traditional therapies (radiotherapy and chemotherapy) are used. By doing so, we will improve the
patients'outcome and generate significant saving for the health systems. The first diagnostic products aiming at
predicting which patient will suffer from toxicity and present resistance to DNA damaging agents are planned
to be CE-marked in 2022 and 2023 respectively, launched on the EU and then on the US market. The total
addressable market for our first IVD kits is worth >1€. In addition, because we want Pharmas and Life Sciences
researchers and to benefit from our breakthrough innovation, these assays will be declined into Research Use
Only (RUO) kits that will be available worldwide in 2022. LXRepair ambition is to become the worldwide leader
in DNA Repair tests to personalize cancer therapies through the implementation of simple, fast and
cost-effective products.

GlycoMantra is a startup biotechnology firm operating at the University of Maryland Baltimore County (UMBC)
Life Sciences Incubator. The Company’s technology expertise is in glycobiology research leading to the
development of high affinity Galectin-3 (Gal3) antagonists for treatment of solid tumor, fibrosis, and diabetes.
Current indications are advanced prostate cancer, particularly drug resistant metastatic castration resistant
prostate cancer (mCRPC) and non-alcoholic steatohepatitis liver fibrosis (NASH).
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Featured Company PITch Session

Our mission is to prove Maxwell's patented "peptoid" virucidal drug class is safe in humans. This world-first
drug class that irreversibly inactivates humanity's top threat - highly infectious pandemic viruses. Maxwell's
novel and patented anti-infectives have been shown by multiple independent labs (including Stanford, NYU
and others) to be rapid killers of the world's deadliest and most contagious pathogens. These preclinical lab
tests show these potentially life-saving drugs appear safe in cultured human cells, and are effective at low
doses. The irreversible nature of the treatment paired with our preclinical data showing safety in human tissues
make it a potential game changing therapeutic. A big idea, for a big problem. You can help by telling others,
especially those who want to help by investing or working with us. We're looking for virologist research
doctors, investors, and people who deeply care about averting the next viral pandemic.

We want to bring hope to patients, families and their clinical practitioners by providing a solution that can help
you live a full and happy life after experiencing a stroke. Often stroke patients may feel that their mobility
condition is just ‘how it is’, rather than seeing the possibility for a substantial or full recovery of mobility and
independence. Moterum Technologies focuses on the needs of mobility-challenged people due to disease,
accident, or condition. We design, develop, and sell high impact products in the field of mobility and
rehabilitation for those who have survived a stroke, traumatic brain injury, or spinal injury.

NanoPin Technologies will shape the future of disease diagnostics with a nanotechnology-enabled platform
that directly measures and quantifies active disease elements and provides necessary tools for treatment
monitoring and optimizing drug efficacy. Tuberculosis (TB) remains the "Top Infectious Disease Killer
Worldwide" according to the World Health Organization with an estimated 1.5 million deaths and 10 million
new cases every year. HIV has claimed over 32 million lives and the WHO estimates 37.9 million people are
currently living with the disease. With ever growing global connectivity, the threat of infectious diseases and
future contagions require better, more advanced detection technologies to provide much needed new tools for
our healthcare providers.

Neoteric Health is the future of connected health. A cloud based tightly integrated solution comprising
Omnichannel Telemedicine, Scheduling and Documenting. Neoteric enables frictionless experience for both
Patient and Physician. It empowers people to be the center of their own wellness. It enables the next radical
shift - Rehumanizing Healthcare by increasing access, intimacy and improving outcomes.

Advanced Chemotherapy Technologies (ACT), a Delaware C-corp. based in North Carolina’s Research Triangle
Park, has developed a novel device for infusing chemotherapies directly into poorly vascularized tumors. In
many cancers (such as pancreatic, head & neck, inflammatory breast, and others) the tumor is encased in
avascular fibrous tissue that limits the penetration of intravenously delivered chemotherapies. In these cases it
is common to try to overcome the poor vascularity by delivering massive doses of systemic chemotherapies,
which result in devastating side effects that force many patients to stop treatment. ACT has overcome these
issues by developing a surgically implanted iontophoresis delivery system that delivers higher doses of
chemotherapies directly into the tumor tissue while lowering systemic toxicity. This technology advancement
enables ACT to develop new treatments for existing chemotherapies and to explore promising new
compounds that may benefit from higher dosing with lower systemic toxicity.
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EXHIBITING COMPANIES

LIFE SCIENCE
NATION

Connecting Products, Services & Capital

Life Science Nation (LSN) is a global partnering ecosystem that allows early-stage companies with
compelling technology assets to get plugged into the early-stage investor and channel partner’s
radars with minimal cost and a big ROI. LSN is a global matching platform for early-stage buyers and
sellers across the domains of Drugs, Devices, Diagnostics and Digital Health – the “4 Ds”. LSN
curates two databases: a buy-side of global cross-border early-stage investors/partners and a sell-side
of global cross-domain technology assets. LSN also offers a sourcing and ranking service for clients
who need to source and rank technology assets for channel, pipeline and portfolio development. LSN
owns and operates the Redefining Early Stage Investments (RESI) conference series, a funding
superstructure that runs five times a year during J.P. Morgan in San Francisco (January), alongside BIO
Europe (March), alongside BIO U.S (June), Boston (September) and Asia in Shanghai and Taipei
(November). LSN also owns and operates the Focus on Cures Accelerator (FOC) that provides
international startups a Boston-based footprint and helps them develop and execute a global
investor and channel partner strategy. Learn more at www.lifesciencenation.com
For life sciences leaders seeking to clear their path to success, McDermott Will & Emery is an
industry-leading law firm offering mission-first business solutions that are equally informed by market
intelligence and proven experience. We harness the power of collaboration to bring the right
combination of people, skills and knowledge to bear at the right time. Composed of top lawyers with
demonstrated strength across intellectual property, transactional and litigation law and FDA
regulatory, we’re a purpose-built team of thought leaders united by a passion for our work. For
decades, we have embraced the value of focused knowledge, harnessing both the particular skills of
individuals and the collective experience of our team. This makes us uniquely qualified to help you
move business initiatives across the finish line when it matters and anticipate what’s next. McDermott
Will & Emery is a leading international firm with a diversified business practice. Currently numbering
more than 1,100 lawyers, we have 20 offices worldwide and a strategic alliance with MWE China Law
Offices in Shanghai.

Medmarc was created in 1979 by 31 members of Advamed. Medmarc’s purpose is to be the superior
provider of liability insurance, related risk management solutions and to support the development,
testing and delivery of medical products that save and improve the quality of lives. Through
collaboration with our parent company, ProAssurance, and our clinical trial industry experts, we
provide a single source of innovative healthcare liability insurance solutions to the life sciences
companies we serve. From ideas and prototypes to the reality of commercialization and success – we
can meet your changing needs. Contact us to discuss the cost of insurance coverage and what
coverages are needed for your business plan.

The Global Family Office BioForum (GFOB) is the leading alliance of international Family Offices
focused on healthcare/life science which meets quarterly in 18 cities in the US, Europe and Asia.
GFOB also has a joint partnership with Life Science Nation and the RESI conference Series. These
initiatives aim to assist the earliest stage life sciences companies by sourcing seed capital and
management talent.

Venture Valuation specializes in independent assessments and valuations of companies in
high-growth markets, such as biotechnology, life sciences and medical technology. Venture Valuation
offers independent company valuations for fund raising as well as product valuations for licensing
deals.

Boston Innovation Capital
Biotech & Medtech Fundraising

Boston Innovation Capital (BIC), member SIPC / FINRA, is a firm that was spun out of Life Science
Nation (LSN) in 2015 to address an unmet need among early stage scientist-entrepreneurs for
tactical, hands-on assistance in packaging technologies and management teams and in helping them
execute fundraising campaigns in the biotech and medtech arenas. Scientist-entrepreneurs raising
capital to bring their assets towards commercialization are faced with few choices when seeking
outside help for fundraising. In the past these choices would include small scale investment banks
and former bankers or industry executives who may or may not be associated with a broker-dealer.
Most cannot provide the global reach and scale of service that allows a scientist entrepreneur to see a
clear and expeditious path to capital. Boston Innovation Capital was created to provide this global
service, and help new life science technologies take the next step towards the market.
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Tech hubs
We are a non-profit company working to strengthen and develop trade and industry in the Gothenburg region.
We offer our competence and contacts within a wide variety of areas and industries. Are you starting,
developing or wanting to establish a business in our region, this is your perfect starting point.
As a biocluster, Lyonbiopole is the gateway to healthcare innovation in Auvergne Rhône-Alpes, France, and the
leading biocluster in France. It aims to support the emergence and development of innovative technologies,
products and services in 4 main strategic areas : human medicine, veterinary medicine, in vitro diagnostics,
medical devices and medical technologies. Lyonbiopole is supporting ambitious projects and companies in many
fields like infectious diseases, cancer, nutrition, metabolic diseases and neurosciences. In 2019, Lyonbiopole
represented a community of 245 members: 6 world-class founders (Sanofi Pasteur, bioMérieux, Boehringer
Ingelheim, Becton Dickinson, CEA, Fondation Mérieux), 16 large group subsidiaries, 19 Research Centers
including 3 University Hospital Centers and 204 SMEs. Lyonbiopole has been awarded the Gold label by the
"European Cluster Excellence Initiative".
Pivot Park is a life sciences campus, with a special focus on pharmaceutical innovation. The campus offers lab
and office space of any size with access to high-quality pharmaceutical R&D facilities and infrastructure and
expertise that gives companies the opportunity to accelerate, grow and excel in the area of drug discovery and
development.
BioRN is the science and industry cluster of the Rhine-Main-Neckar region around Heidelberg, one of Germany’s
strongest biotech hubs. It is a non-profit network fostering health innovations and serving its members by creating
a rich translational ecosystem as well as promoting, representing and connecting the regional innovation
stakeholders.Our vision is to develop the region into a world-leading life science cluster attracting international
investments and top global talent.BioRN has more than 100 institutional members, including the top academic
and research institutions, 7 global pharmaceutical companies, a large range of small and medium-sized
enterprises bolstering the life science ecosystem as well as local government organizations and interest
groups.BioRN Cluster management establishes initiatives to nurture and extend networks between its members the key regional innovation stakeholders. It stands for the promotion and visibility of the Life Science region and
fosters connections to other regions of innovation worldwide. It also provides translation support, especially by
leveraging the unique combination of global pharma and leading academic institutions in the region.
SilverSky LifeSciences delivers hands-on management support in building and consulting life sciences companies.
As investors, founders and interim managers we go beyond just consulting and deleloping strategies but build
measurably value over the entire life cycle of diagnostics, research tool and drug screening companies. To
support our clients we also organize and host the DxPx conference, an annual international investor conference
that brings together over 500 exectutives from more than 25 countries to explore and facilitate financing-,
co-development- and M&A-opportunties in the diagnostics and research tool space.
Incubator operated in close collaboration with big pharma players, among them Roche, Novartis Venture Fund,
Roivant Sciences, JnJ. Our aim is to derisk early science and build high quality, innovative ventures to a point
where they can raise a series A financing and/or make deals. Our offer includes • Help in building the ventures,
from scratch • Initial financing to generate the key data to derisk the science • Access to follow on capital from
global investors • Free access to lab and office space We have supported the first companies in early 2018 and
our portfolio companies have raised over 120 Mio in funding so far.
NLC is the European healthtech venture builder, bringing science-based healthtech inventions to life.The
company was founded in 2014 based on one simple observation: due to market complexities and fragmentation
at least 95 % of healthtech inventions never reach society, regardless of their relevance or brilliance.We all know
stories from people, from our family, friends, and maybe even ourselves about life-impacting health issues,
whether it’s cancer, heart disease, miscarriage, stroke, asthma, COPD, diabetes, Alzheimer’s or any other disease.
Sometimes, those stories feel far away but sometimes they come painfully close. Yet still, it’s unbelievable that
most scientific inventions don’t come to life.At NLC, we don’t accept this status quo. We take responsibility and
act. We call this opportunity. We bring together the best tech, the best people, and the best capital to build
life-changing healthtech ventures. Together, we fulfill our mission to bring science to life.
Whether you’re an international entrepreneur struggling to navigate business regulations or an already
established multinational company looking to expand your presence in the region, we can help you successfully
connect with stakeholders and quickly enter the market. We can help you identify unicorns-to-be and connect you
with the right stakeholders, as well as talent and industry stars, all within the Skåne area.
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INVESTOR PANELS
Click Panel Name to Watch Panel Discussion Video
Moderator & Panelists

BIG
PHARMA

Pipeline Strategy for Preclinical
and Early Clinical Assets

EARLY STAGE
THERAPEUTICS
INVESTORS

Bringing the Newest Therapies
to the Clinic

EUROPE
TECH HUB

New Models for Turning Life Science
Innovations into Startup Success

FAMILY OFFICES
& ANGELS

How Do Family Offices
View Seed & Series A Rounds?

ONCOLOGY
INNOVATION

The Search for New Approaches to
Diagnosing & Treating Cancer

SEED
FUNDS

Investing in Emerging Science to
Pursue High Rewards

• Murali Gopalakrishnan, Sr. Director, Head Search & Evaluation Neuroscience, AbbVie
• Arpita Maiti, Executive Director & Global Head, Inflammation & Immunology, ES&I, Pfizer
• Chris Church, Manager, Search & Evaluation, AstraZeneca
• Elena Ritsou, Global Head Oncology Business Development, Ipsen S.A.
• Mark Day, VP Research & Emerging Sciences, Otsuka Pharmaceuticals

• Martin Pfister, Sr. Investment Manager: Life Sciences, High-Tech Gründerfonds
• Julien Tizot, Senior Partner, Chief Investment Officer, Forepont Capital Partners
• Thierry Laugel, Co-Founder & Managing Partner, Kurma Partners
• Yaniv Sneor, Founding Member, Mid Atlantic Bio Angels

• Christian Soschner, CEO, CS Life Science Invest
• Jeroen Blokhuis, Chief of BD, Pivot Park
• Irene Fialka, CEO, INiTS Universitäres Gründerservice Wien GmbH, HealthHub Vienna
• Olivier Nosjean, Research Scientific Director, Servier

• Chuck Stetson, CEO, Stetson Family Office
• Caroline Sai, European Coordinator of EIT Health Investor Network, EIT Health
• Matthieu Chareyre, EU GDP Qualified Person, Entrepreneur & Investor in LifeSciences
• Mirko Stange, Founder & CEO, SilverSky LifeSciences GmbH
• Sunil Shah, CEO, o2h Ventures

• Richard Soll, Senior Advisor, Strategic Initiatives and Head, Boston Office, WuXi AppTec
• Corinne Venot, Sr. Director, Business Development, BeiGene France
• Luc Marengère, Managing Partner, TVM Capital Life Science
• Sofia Iannidou, Partner, Andera Partners
• Thibaut Roulon, Investment Director (Bioam & InnoBio), bpifrance

• Markus Wanko, Partner, IST CUBE
• Alexandra Bause, Partner, Apollo Ventures
• Catherine Boule, Managing Partner, CapDecisif Management
• Patrick Burgermeister, Partner, KIZOO Technology Ventures
• Paolo Pio, Managing Director, Europe, Joyance Partners

Moderator

18

INVESTOR & workshop PANELS
Click Panel Name to Watch Panel Discussion Video
Moderator & Panelists

CHINA
CROSS BORDER
PARTNERSHIPS

China Firms Looking
to Build Global Partnerships

DIAGNOSTICS
INVESTORS

New Generation of Technologies
Changing Treatment Paradigms

MEDICAL DEVICE
INVESTORS

Investing in Novel Engineering

DIGITAL
HEALTH

Leveraging Software to
Lower Costs and
Improve the Quality of Care

AI IN
HEALTHCARE

Cutting Edge Computing
Creates New Opportunities
for Healthcare Investors

tales from
the road

Biotech & Medtech CEOs
Share Their Story

Moderator
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• Don Lin, Co-Founder, Managing Director, Guoqian Venture Capital Investment
• Donald Xu, Managing Director, Lynx Financial
• Laura Hong, President, Klus Pharma
• Mirko Scherer, CEO, CoFeS China
• Yuwen Liu, Founding Partner, Bohe Angel Fund

• Walter Stockinger, Managing Partner, Hadean Ventures
• Jonas Jendi, Investment Manager, Industrifonden
• Michele Colucci, Managing Partner, DigitalDx Ventures
• Varun Gupta, Associate, Wellington Partners Venture Capital

• Zishan Haroon, Chairman & General Partner, Julz Co LLC
• Gerry Brunk, Managing Director, Lumira Ventures
• Kwame Ulmer, Venture Partner, Wavemaker Three-Sixty Health
• Lauren Tyra, Principal Scientist, Green Park & Golf Ventures
• Neil Swami, Principal, Catalyst Health Ventures

• Stephen Kearney, Innovation - Life & Health, Hannover Re
• Christoph Massner, Analyst, Earlybird
• Neha Tanna, Principal, Joyance Partners
• Wieger Vos, Corporate Strategy, Healthcare, KPN Ventures

• Ronald Dorenbos, Former Head of Innovation Management & Scouting, Takeda
• Allan Daisley, Managing Director, Startupbootcamp Digital Health Miami
• Amine Benmoussa, Founding Partner, Apogee Ventures
• Baudouin Hue, Partner, CapDecisif Management

• Greg Mannix, Chief Conference Officer, VP of International BD, Life Science Nation
• Carola Schropp, Managing Director, HAYIM Group
• Jim Iversen, CEO & COO, Sen-Jam Pharmaceutical
• John MacMahon, CEO, Mitre Medical Corp.
• Nancy Briefs, Co-Founder, President & CEO, AltrixBio
• Thomas Forest Farb-Horch, CEO, President & Co-Founder, Thrive Bioscience

BIG PHARMA
In recent years, big pharma companies have begun looking outwards for innovative new therapeutics to add to their pipelines. This panel
brings togerther speakers from various big pharma companies discussing topics such as:
- How big pharma sources assets
- The evaluation and investment process
- Key factors of interest
- How early-stage big pharma is willing to look
These panelists will shed light on the process that big pharma goes through when sourcing early-stage assets and advise startups on how
they can best make a case for themselves. Panelists will also explore various trends within the therapeutics marketplace, what assets are of
interest to their company, and what they think will be big in the future.

• Murali Gopalakrishnan, Sr. Director, Head Search & Evaluation Neuroscience, AbbVie
Murali joined Abbott/AbbVie in 1993 and subsequently held various positions of increasing responsibility leading
research teams across therapeutic areas in neuroscience, pain, urology and nephrology, and advancing multiple clinical
candidates. He has extensively published in scientific journals and was inducted to the AbbVie’s Volwiler Research
Society. From 2009-2013, Murali took on the role as Head of the then newly formed Global External Research group.
He was also responsible for the leadership of AbbVie China R&D Center in Shanghai, since its inception in 2009 and
subsequently led the Renal Discovery Therapeutic Area across sites, and via a network of academic partnerships.
Since 2015, he has taken on a leadership position within AbbVie’s Search & Evaluation team, with global
responsibilities for accessing and advancing opportunities in in the Neuroscience Therapeutic area.

• Arpita Maiti, Executive Director & Global Head, Inflammation & Immunology, ES&I, Pfizer
As Senior Director, External Science & Innovation (ES&I), Arpita is a member of the external opportunities (discovery
to Proof of Concept) search and evaluation team for Inflammation & Immunology and leads strategy and partnering
efforts in the microbiome for Pfizer. ES&I is an externally-focused scientific team of PhDs/MDs that identifies
late-breaking science forming the basis of innovative therapies, and drives related collaborations that deliver value to
Pfizer, its partners, and patients. Prior to Pfizer, she was Associate Director of R&D Alliance Design & Management at
Vertex Pharmaceuticals and headed the Cell Biology & Drug Screening group at Angiotech Pharmaceuticals. Arpita
has a PhD and MSc in Immunology from UBC and a BSc from Trinity College, UofT. She co-organized the 12th World
Congress on Inflammation held in 2015, and has served on the board of the Inflammation Research Association.

• Chris Church, Manager, Search & Evaluation, CVRM, AstraZeneca
Chris joined AstraZeneca in 2014 as a scientist, team and project leader for cardiovascular, renal and metabolic
disease (CVRM) with a focus on obesity and type 2 diabetes. Chris transitioned to the AstraZeneca/MedImmune
partnering and strategy team helping to coordinate in and out-licensing opportunities for CVRM together with
supporting the local and international biopharma ecosystem. Since October 2019, Chris is based in the CVRM Search
and Evaluation team as part of Business Development and Licensing. Prior to joining AstraZeneca, Chris obtained a
First-Class degree in Molecular and Cellular Biology from the University of Bath, UK and completed a PhD at the
University of Oxford and MRC Mammalian Genetics Unit, Harwell, UK. This was followed by a postdoctoral position at
Yale University, USA and MBA with the Open University.

• Elena Ritsou, Global Head Oncology Business Development, Ipsen S.A.
Elena has been with Ipsen since 2014 in business development roles of increasing responsibility and is currently VP,
Global Head Oncology Business development. She has led several transformational transactions for the company.
Prior to joining Ipsen, Elena was at Sanofi Genzyme and previously Genzyme focusing on early stage and regional
transactions in the field of rare diseases. Earlier in her career Elena led business development and fundraising
activities for a startup biotechnology company. Elena holds a PhD in Immunology from the German Cancer Research
Centre (Heidelberg, Germany), a Masters in Finance from HEC Business School (Paris, France) and a BSc in Biological
Sciences from the University of Edinburgh (Edinburgh, UK)

• Mark Day, VP Research & Emerging Sciences, Otsuka Pharmaceuticals
Mark Day Ph.D. is the Vice President and head of the Otsuka U.S. McQuade Centre for R&D & Early Stage Life
Science Investment (MSRD) and has more than 20 years of experience working in the industry. Dr. Day is widely
recognized for his expertise and success in the recognition, evaluation and development of pipeline acquisition and
collaboration targets across several therapeutic areas, including complement, oncology and neurological diseases
and disorders. He has authored more than 60 peer-reviewed manuscripts on translational medicine, impulsivity,
stroke, cognitive dysfunction in neurological and psychiatric illness such as Alzheimer’s diseases and ADHD, including
first authorships in Nature, Science, Nature Neuroscience, Neuroimaging, Proceedings of the Royal Society. Most
recently, Dr. Day was the former director, chief executive officer, president and chief scientific officer at Bioasis
Technologies Inc., a pre-clinical, research-stage biopharmaceutical company developing its proprietary platform
technology for the delivery of therapeutics across the blood-brain barrier and the treatment of central nervous system
disorders, including brain cancers and neurodegenerative diseases.
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EARLY STAGE THERAPEUTICS INVESTORS
This panel aims to bring a diverse group of experts & senior decision making staff from VCs, corporate pharma, and other investor types
together to discuss topics such as:
- How they make decisions
- What can startups do to be more attractive?
- Areas of high need
- Overcrowded areas
- Common mistakes/red flags
The moderator will guide the discussion through topics including how the investors source & vet novel therapeutic assets, what kinds of
technology are of interest to them right now, and how they as investors work with a startup to move a new drug toward commercialization.

• Martin Pfister, Sr. Investment Manager: Life Sciences, High-Tech Gründerfonds
Dr. Martin Pfister joined the High-Tech Gründerfonds (HTGF) Medtech/LifeSciences team in Bonn in 2010. HTGF is
the largest Seedfonds in Europe with about 900 Mio EUR under management and an active portfolio of about 260
technology-based portfolio companies, about 95 of which are in life sciences. studied a combination of Medicine and
Pharmacy in Germany and New York University, Medical School with a PhD in Immunology Started his career in the
hospital/laboratory moved to the start-up life sciences world 18 years ago. co-founded two companies in the
molecular Dx field (VC backed, Exit) and healthcare services (privately owned, Exit 2018) @ HTGF manages a
portfolio of 13 life science companies including Biotech, Medtech and digital health holds board member seat in 4
companies including clinical stage Biotech.

• Julien Tizot, Senior Partner, Chief Investment Officer, Forepont Capital Partners
Julien brings 15 years of experience in the asset management industry where he has held a variety of senior investor
roles for large institutions as well as boutique specialists in the US, France and Switzerland. After starting his career as
an FX trader in San Francisco, Julien became the Head of Alternative Investment & Tactical Asset Allocation for AG2R
La Mondiale, one of the largest life insurance companies ($150 bn of assets) in France. He managed the alternative
investment portfolio ($1bn) and ran the flagship liquid portfolio ($1.1bn) for over 6 years. He won several awards
during that span as top institutional investor and wrote the Guide to Alternative Investments. He holds a CIIA
certification (French Valedictorian) and an Engineering Degree from Aix-Marseille School of Economics in Statistics &
Econometrics. Julien also holds a MSc in Financial Analysis & Investment Management and a Bachelor in Economics
from St Mary’s College of California while on a Tennis Scholarship. He is an Adjunct Professor at Aix-Marseille School
of Economics.

• Thierry Laugel, Co-Founder & Managing Partner, Kurma Partners
Thierry co-founded Kurma Partners in 2009 after leaving AGF Private Equity. He has more than 25 years of
experience in Life Sciences, both in Venture and in Industry, and is a PharmD, PhD and MBA. Thierry started his
career in 1992 as R&D Project Manager for Laboratoires Fournier in Tokyo for four years.After his graduation at
INSEAD in 1996, he joined Flamel Technologies, just after its successful listing on Nasdaq, and managed the
development-stage portfolio of the company. In 1998, he moved to investments, first at Caisse des Dépots (CDC),
then at AGF Private Equity (Allianz Group), where he supervised the healthcare investment team. Thierry has led
investments in more than 25 companies like Actelion, Arpida, Targacept, Adocia, or Erytech. He is currently a Board
Member of Alizee Pharma 3, Ermium, Horama, Minoryx, Blink Biomedical, Talix, Meiogenix and Pathoquest.

• Yaniv Sneor, Founding Member, Mid Atlantic Bio Angels
Yaniv Sneor is a (reformed) physicist, who made the transition into the business world after being bitten by the
entrepreneurial bug. Yaniv has been involved in founding, growing, managing and re-engineering companies for the
past 25+ years, in multiple industries. He ran companies of different sizes and at different life-stages, led
re-structuring activities, purchased and sold multiple companies, and negotiated and integrated joint ventures and
strategic relationships.Yaniv is one of the founders of MABA – Mid Atlantic Bio Angels (bioangels.net) a life science
angel investor group. He is president of Blue Cactus Consulting (bluecactusconsulting.com), and CEO of Native
State Therapeutics, a recently-formed biotechnology company, in the neurodegenerative space.
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EUROPE TECH HUB
Institutional life science investors such as VCs or family offices are looking for assets that are de-risked and have data packages that indicate
potential efficacy and safety - however, reaching that point takes substantial funding that's not easy to find. Life science entrepreneurs need
novel funding and development solutions that help them overcome this steep funding challenge at the very earliest stage of company
formation, typically in years 0-3 of a company's life. In this RESI panel, the audience can learn about new initiatives that are creating
opportunities for life science startups to thrive in Europe.
- What kinds of financing and support are available for entrepreneurs when taking the best innovation ideas off the laboratory bench?
- How can entrepreneurs de-risk those ideas scientifically in order to attract financing?
- Are any institutional investors starting to look earlier?

• Christian Soschner, CEO, CS Life Science Invest
Christian Soschner - passion for health and innovation. Christian supports life science companies with his network to
develop, finance and commercialize innovation on a global scale. As an entrepreneur Christian has 25 years of
experience in developing and improving business models. Trained in economics and psychology, he worked in
management positions at listed companies in various industries. Since 2006 he focuses his attention on life sciences.
As a business angel, executive board member, advisory board member or coach to develop life science companies
from spin out to IPO or trade sale to the pharmaceutical industry. He enjoys building business models around great
teams developing cutting edge technologies that bring the global healthcare system to a higher standard.

• Irene Fialka, CEO, INiTS Universitäres Gründerservice Wien GmbH, HealthHub Vienna
Dr. Irene Fialka is CEO of INiTS, Vienna’s University Business Incubator (UBI) serving all academic institutions in
Vienna. She has a background in genetics and has worked with R&D-based deeptech startups since 2004. INiTS has
been ranked amongst the TOP20 UBIs worldwide since 2013 by UBI Global (ubi-global.com). INiTS’ startups
outperform creating jobs, raising funds and finding strategic partners. Some examples are Apeptico, Lexogen,
Marinomed (INiTS’ 1st IPO), MedicusAI, mySugr, S-TARget etc. She is co-founder of investorinnen.com (female
investing) and Women in Health IT and since 2018 managing partner of healthhubvienna.com, an international
acceleration program to drive innovation in healthcare.

• Jeroen Blokhuis, Chief of BD, Pivot Park
Jeroen Blokhuis, PhD is the Chief Business Officer of the Pivot Park in the Netherlands. Pivot Park is a premier Dutch
Science Park that houses 60+ biotech startups and scale-ups. He is currently designing an incubator program for drug
discovery, development, and manufacturing startups. Prior to this, until mid 2019, Jeroen led Business Development
and Partnerships at the Parker Institute for Cancer Immunotherapy. He established collaborations between the PICI
and other nonprofit organizations, biotech and pharma companies to enable a smarter and more coordinated cancer
immunotherapy research effort. PICI is an unprecedented collaboration between the US leading immunologists and
cancer centers. Jeroen has a PhD in comparative immunogenetics and completed postdoctoral training in
immunology at Stanford University. He was part of the founding team of Biotech Connection Bay Area and as co-chair
led the biotech and pharma investment screening committee at Life Science Angels before joining PICI in 2016.

• Olivier Nosjean, Research Scientific Director, Servier
Research Scientific Director at Servier, Olivier Nosjean has been contributing to drug discovery activities for 20 years.
He has a strong experience in the management of research projects and inter-cultural collaborations. He is leading
the R&D Technology Program and the PhD and Post-doc Program at Servier. He is an active contributor to initiatives
related to transformation, open innovation, entrepreneurship and strategic partnerships.
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FAMILY OFFICES & ANGELS

When Life Science Nation (LSN) first launched the Redefining Early Stage Investments Conference Series (RESI), we focused on bringing
investors from beyond venture capital to meet face to face with entrepreneurs. Angels and family offices are two of these alternative
sources of early stage capital. These investor types are distinct from each other in many ways but also work well together. The Angels &
Family Offices panel will introduce RESI's entrepreneurs to these distinctions and also the ways in which these private capital pools are
working together to fund healthcare innovation.
- What do Angels and Family Offices have in common?
- How do Angels and Family Offices plan their investment horizons?
- Are Angels and Family Offices looking at the same sectors and opportunities as VCs?

• Chuck Stetson, CEO, Stetson Family Office
Eugene W. Stetson started the Stetson Family Office shortly after he personally led the buyout of The Coca-Cola
Company through a public offering in August 1919 by the Guaranty Trust Company of New York, where he
subsequently served as Chairman and just before he died and organized, he organize with the much smaller J.P.
Morgan. At his death, Eugene was Coca-Cola’s longest serving member of the Board and of the Executive
Committee. Chuck Stetson, the third generation running the family office, is an entrepreneur, venture capitalist, and
philanthropist. The Stetson Family Office started Healthcare Impact Foundation, a 501-c-3 organization, in 2017 to
bring capital and management expertise to local life science companies and to build and maintain an efficient life
science eco-system composed of R&D facilities, incubation facilities, venture capital investors, angel investors, family
office investors, and networks of experts in science, management, industry, reimbursement and public policy. Stetson
Family Office has set up a unique Global Family Office BioForum with family offices around the globe working closely
with their local healthcare innovation. Family Offices are responding with excitement.

• Caroline Sai, European Coordinator of EIT Health Investor Network, EIT Health
Caroline is of French-American background and educated both in the US and France. After a master's degree in
International Business, she gained extensive business and Communication experience in Europe, Africa and the
Middle East. She is currently the Operations Manager of Angels Santé, the largest business angel network in Europe
solely dedicated to healthcare and well as the European Coordinator for the EIT Health Investor Network, which
brings together private equity investors and healthcare startups raising between 500 K to 10 M €. Caroline, who is
passionate about early stage investment, is based in Paris.

• Matthieu Chareyre, EU GDP Qualified Person, Entrepreneur & Investor in LifeSciences
Dr. Matthieu Chareyre is a serial Business Angel who works with Biotech entrepreneurs and has a proven track record
of scaling up GMP industrialization of Biotech innovations as well as in accelerating their global development.After a
Doctorate of Pharmacy from Paris South University with MSc Strategic Management from HEC Paris, Matthieu joined
Pfizer evolved to a Worldwide Sales Management position for Abbott, before taking over Socosur Chem SAS in 2009,
where he is still President.Matthieu also co-created and designed the business model of Zaphyr Pharmaceutical. He
successfully sold his shares to invest more time in Regulaxis SAS, classified as one of the Top 100 companies to invest
into in France by Challenge Magazine, and recognized by the EU as “Champions League R&D” with 2.4 mEUR
Horizon 2020 grant.Matthieu is currently performing its 5th company inception and active hands on Business Angel in
the Lifesciences area.

• Mirko Stange, Founder & CEO, SilverSky LifeSciences GmbH
Dr. Mirko Stange is a diagnostics & life sciences expert with a proven track-record in turn-around and commercializing
innovations. He has executive management experience leading diagnostics and biotech startups as well as
developing and conducting consulting products. Following completing his Ph.D. in Biochemistry & Biophysics at the
UNC Chapel Hill, Dr. Stange began his career in 2004 at McKinsey and subsequently worked with Droege & Comp. In
2008 he founded an independent Life Sciences consultancy in Germany where, to date, he leads and directs a team
of international experts, which identifies and funds SMEs with a high potential for national and international leverage.
In addition to his experience in independent corporate finance and management consulting, Mirko provides interim
management services to selected clients. He is also named inventor on several granted and pending patents.

• Sunil Shah, CEO, o2h Ventures
Sunil has been active in the early stage biotech community in the UK since the mid 1990’s, his respective thesis at
Cambridge addressed issues in virtualised networks in science. In 2003, following a brief period at PA Consulting
Group Oxygen Healthcare was formed providing discovery services to biotech and pharma. The company grew into
a team of 350 employees and was acquired by Piramal Enterprises (NSE:PEL) in 2011-2013. o2h Ventures was
co-founded by Sunil in 2013. In the last 4 years, it has co-founded four companies with UK based academics and
entrepreneurs, provided consultancy services to five companies, held Chairman or Director level positions in nine
companies, built up a portfolio of twenty early stage investments, and executed early stage drug discovery research
projects for fifteen different companies.
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ONCOLOGY INNOVATION

This panel is a discussion on topics relevant to investment in current innovations in the oncology space. Topics the panelists might consider
discussing include:
- The technologies/approaches that investors find the most compelling
- Whether platform technologies or single assets are preferred for investment/partnerships
- What criteria do investors use when assessing companies for their portfolio or pipeline
Panelists can discuss the industry-wide changes currently seen, including the advance of personalized medicine and the rise of new
therapeutic approaches (CAR-T, oncolytic viruses etc.), and how that is affecting the investing landscape.

• Richard Soll, Senior Advisor, Strategic Initiatives and Head, Boston Office, WuXi AppTec
Dr. Richard Soll is presently Senior Advisor, Strategic Initiatives for the Research Service Division at WuXi AppTec and
Head of the WuXi office in Boston, Massachusetts. He has held various leadership roles at WuXi as Senior Vice
President including head of the medicinal chemistry unit known as the International Discovery Service Unit, business
development, and corporate alliances. Dr. Soll’s contributions led to the discovery of the HCV NS5A inhibitor elbasvir
(a component of Zepatier®) in the Merck-WuXi partnership, the JAK2 inhibitor fedratinib at TargeGen which formed
the basis of the $7B partnership between Celgene and Impact Biomedicines, and more than 10 other clinical stage
drugs throughout his career. Dr. Soll is currently a board member at Simcha Therapeutics, a board observer at the
Accelerator Life Science Partners, and an advisory board member with the Blavatnik Center for Drug Discovery at Tel
Aviv University, the Children’s Tumor Foundation, and the Pistoia Alliance. Dr. Soll was CSO / VP of R&D at TargeGen
and was VP of Chemistry at 3-Dimensional Pharmaceuticals. He started his career at Ayerst Research Labs and was
trained as a synthetic chemist at Dartmouth and Harvard.

• Corinne Venot, Sr. Director, Business Development, BeiGene France
Biologist by training (PhD University Paris XI) with a Master in pharma marketing (ESCP-EAP Paris). Always focused in
the Oncology field at first as a researcher at Aventis, she was leading drug discovery projects and after within Sanofi
Oncology Division, as director of oncology business opportunities, she was specialized in partnership/license for
preclinical/discovery assets. She joined Servier, in 2016, to lead the oncology portfolio licensing activities within the
BD&L department. She joined Beigene in Feb 2019 as Senior Director Business Development where she is in charge of
In Licensing activities for BeiGene R&D portfolio, here role is primarily focus on transaction execution. She has been
playing a major role in several partnerships like: Ascenta (p53/mdm2 inhibitor); Dana Farber/Belfer Institute (Target
Id/Validation) strategic research collaboration; Oxford Biotherapeutics (antibody products for ADCs); Innate Pharma
(NK Cell Engagers); Pieris (8 bispecific anticalins), Transgene (CARTs technology), Seattle Genetics (preclinical antibody)

• Luc Marengère, Managing Partner, TVM Capital Life Science
Luc is co-responsible for the TVM Capital Life Science‘s overall investment strategy and fund operations in North
America and Europe. Luc joined TVM in 2012 and has more than 20 years of venture capital experience. Luc was a
key driver of the implementation of the TVM LSI I investment strategy which resulted in a number of investments. He
is a Director on the Boards of Ixchelsis; PRCL Pharma; Aurka Pharma; Panthera Dental; FAAH Pharma; Kaneq
Biosciences; Acer Therapeutics as well as Rapid Micro Biosciences. Luc was on the Board of Colucid Pharma Inc.
which was sold to Eli Lilly in March 2017 for US $960M. Luc brings a significant track record to TVM given his long
standing experience as a Venture Capitalist. Very notable deals during Luc‘s previous tenure as Managing Partner at
VG Partners include Cytochroma Inc. (sold to Opko for US$ 400M) and CITA Neuropharma (sold to Vernalis Plc for
US$ 85M). Prior to joining VG Partners, Luc focused on making venture investments in the life science sector while at
La Caisse De Depot‘s venture capital group SOFINOV as well as MDS Capital and MedTech Partners. Prior to his
venture capital career, he conducted commercially-oriented research in the fields of immunology and oncology while
at Amgen. Luc holds a Ph.D. from University of Toronto‘s department of Medical Biophysics and Molecular Genetics.

• Sofia Iannidou, Partner, Andera Partners
Sofia joined Andera Partners (formerly Edmond de Rothschild Investment Partners) in 2009 and is a Partner in the Life
Sciences team. She currently sits on the board of Andera Portfolio companies Tricares and Avalyn, and previously
served the boards of LogicBio and Sanifit. Prior to Andera, Sofia was an Associate Consultant with L.E.K. Consulting
in London, and before that, she was a Research Scientist at Eyetech Pharmaceuticals, Inc, in Boston. Sofia completed
undergraduate studies at the University of Oxford in Molecular and Cellular Biochemistry (2000) and obtained a PhD
in Cell Biology from Cancer Research UK / UCL (2004).

• Thibaut Roulon, Investment Director (Bioam & InnoBio), bpifrance
Thibaut Roulon, Investment Director, Bpifrance. Thibaut started his career as a scientist in a US biotech company
developing cancer immunotherapeutics. In 2005 he joined Bioam Gestion, a venture capital firm investing in life
science companies. In 2010, Bioam merged with Bpifrance Investissement, a leading French investment firm investing
in SMEs and mid-Tier companies. Bpifrance manages several funds dedicated to life science investments, including
InnoBio and InnoBio 2. Thibaut is in charge of investments in life sciences companies at various stages (Seed,
Venture, IPO, PIPE). He is a graduate of the Ecole Centrale de Paris and holds a PhD from the Pierre & Marie Curie
University.
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SEED FUNDS

track 1 panelists

This panel features four panelists and a moderator exploring the benefits and risks associated with funding seed-stage life sciences
companies. Topics may include:
- How much proof-of-concept validation is needed for seed funding
- What increased benefit is needed to mitigate the increased risk
- What is unique in the structure of seed-stage deals (convertible notes vs straight equity)
- Does the early stage of the company lead investors to take a more active role
Many investors prefer to wait for later stages due to the decreased risk of failure. Those investors who are willing to take the risk of
seed-stage investment will share their approach and selection criteria when assessing early-stage companies.

• Markus Wanko, Partner, IST CUBE
Following a fifteen-year career in investing and strategy consulting and upon returning to Austria, Markus joined IST
to start TWIST, IST’s tech transfer organisation, and has been driving the development of IST PARK, the technology
park adjacent to IST Austria, and IST CUBE. His background is in venture capital investing with Safeguard Scientifics
and the European Investment Fund, strategy consulting with the Boston Consulting Group, and principal investment
with QIA, one of the world’s largest sovereign wealth funds. He has supported a broad range of startups in the
process, energy and tech industries. He has an MBA from the Massachusetts Institute of Technology’s Sloan School,
an MSc from TU Vienna, and an MIM from WU Vienna and HEC Paris.

• Alexandra Bause, Partner, Apollo Ventures
Alexandra is leading the venture creation programs that aim at founding new biotech startups targeting the aging
process at a molecular level. She is also managing the pipeline and diligence process for external investment
opportunities, predominantly focusing on preclinical stage biotech companies. Before joining Apollo Ventures,
Alexandra worked with The Boston Consulting Group where she specialized in biopharma strategy, market
assessment and asset diligence. Her PhD studies at Harvard Medical School were focused on investigating the
molecular mechanisms that contribute to cellular aging and could be targeted to increase mammalian health span.
She is also a trained pharmacist with expertise in pharmaceutics and pharmacology.

• Catherine Boule, Managing Partner, CapDecisif Management
Catherine's career began at Institut Curie as molecular biology researcher. She then joined Ile de France Innovation
where she assisted several Biotech and MedTech companies in their development. Joining CapDecisif Management in
2003, Catherine is the Managing Partner in charge of the Healthcare portfolio. She is involved in the overall
management of the firm, particularly involved in fundraising activities and investors relations. Catherine is investing in
Healthcare and Digital Health ventures. She represents CapDecisif Management at the board of several portfolio
companies such as Acticor Biotech and Incepto. She was also part of the board of Echosens (acquired by Furui Group),
Erytech Pharma (listed on Nasdaq: ERYP) and many other successful companies. Catherine holds an MSc in Molecular
Biology from University Pierre and Marie Curie and graduated in Innovation Management from AgroParis Tech.

• Patrick Burgermeister, Partner, KIZOO Technology Ventures
Patrick Burgermeister is an expert in life science investing with a double background in molecular biology and
business. He joined Kizoo in 2019 coming from the venture capital group BioMedPartners where he was one of the
partners. Moreover, his industry career encompasses also banking (as a senior analyst for pharma/biotech) and
pharma (as a senior portfolio manager at Novartis). Patrick supports various biotech companies as a director on their
boards, was a successful business developer for early-stage biotech companies and led collaboration and licensing
deals with public and private companies. He headed business development at several companies including Apeiron
Biologics and BioVersys.

• Paolo Pio, Managing Director, Europe, Joyance Partners
Paolo has 13 years of experience in the technology industry, with expertise in product development and strategy,
international business development, and enterprise sales. He most recently ran Cisco’s Data Center Networking
business development team for the region of Asia Pacific. He is an Angel investor and serves in various startup
advisory roles, including mentoring at Virgin Startups and TechItalia Lab. Paolo holds an MBA from London Business
School where he was recognized for excellence in asset management, and a Cum Laude MS Engineering degree from
Politecnico di Torino. He loves hiking, climbing, skiing, and mountains in general. Talk to him about meditation,
nutrition, training, and wellbeing if you want to see his eyes light up. Paolo speaks English, Italian, French and Spanish.
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CHINA CROSS BORDER PARTNERSHIPS
This panel will feature 4 speakers and a moderator all from China Cross-Border Investment groups discussing topics such as:
- Navigating the bilateral ecosystem, given the current trade tensions between USA and China
- Key difference between the China and US Markets
- What are they looking for as cross-border investors?
- How can companies make themselves appealing to initiate a China cross-border partnership?
- What does the investment process look like in China?
Panelists will discuss how they evaluate opportunities in the context of being cross-border investors and will touch upon how the current
market in China may be different from other global markets. Panelists will also discuss the best ways that companies can approach investors
like them and how companies can better prepare themselves if they’re interested in working in China.

• Don Lin, Co-Founder, Managing Director, Guoqian Venture Capital Investment
Don Lin, Ph.D., the CEO of US Innovation Center and a Founding Partner of Guoqian VC. Dr. Lin has more than 30
years of experience in biotech industry and in innovation. Before co-founding US Innovation Center, he co-founded
Guoqian VC; serviced as Vice President of Mindray Bio-Medical Electronics, Co., Ltd., the largest medical company in
China; and Chief Technical Officer of Cardiac Science, Inc , which he helped to build from his garage to NASDAQ
national market. He helped many startups to become public companies and/or be acquired. He led the
development of many award winning products. Dr. Lin received his Ph.D. and Master degree from the University of
Michigan and Bachelor degree from Beijing Normal University.

• Donald Xu, Managing Director, Lynx Financial
Don Xu is the Founder and Managing Partner of Lynx Financial, a Healthcare-exclusive Investment Management and
Financial Advisory firm. With a strong focus in Life Sciences, Medical Technologies, Lynx Financial has played a
leading role bridging western companies with China’s financial and strategic investment community. In the past
decade, Don has overseen transactions and investments close to $1billion, ranging from VC, PE stage entities to
publicly traded companies. Trained as a physician, Don spent his earlier career in the U.S. Pharmaceutical and
Biotech industries and held executive positions within R&D, Business Development and Financing.

• Laura Hong, President, Klus Pharma
Laura Hong, M.D., Ph.D.: Dr. Hong is currently the President of KLUS Pharma, a subsidiary of Kelun Pharmaceutical
Group，based in great Princeton area, NJ. She has broad experience in drug R & D for both small molecules and
biologics. As a major contributor, she helped a start up company to push an anti-cancer compound to IND and Ph I
development. During her 14 years tenure as a principal investigator at Merck with increased responsibility, Dr. Hong
led various initiatives for biologic drug development and had served at the early and late drug development team
(EDT & LDT) for more than 8 therapeutic protein and antibodies development from PCC to Ph II; more than 10
Merck vaccine projects from Ph I to the market launch, including DENG, CMV, Zepatier, Vaqta, Gardasil 4/9. Before
beginning her industry career, Dr. Hong completed her fellowship training at the Cleveland Clinic Foundation at the
Department of Cancer Biology joint with OB/GYN where she investigated in tumor angiogenesis and metastasis of
ovarian and breast cancer. She has previously served as the President of SAPA-Greater Philadelphia. Dr. Hong
received her M.D. from China Medical University and Ph.D. from the Faculty of Pharmacy, Descartes University in
collaboration with the French National Institute of Health (INSERM) in Paris, France.

• Mirko Scherer, CEO, CoFeS China
Dr. Scherer is CEO of CoFeS China and Cofes France. CoFeS’ mission is to facilitate licensing, investments, and
partnerships between innovative Western life science companies and Chinese investors and companies. Mirko is
co-located in Hong Kong and Paris. Previously he worked for several years with the life science investment firms MPM
Capital and TVM Capital in various consulting and advisory functions.

• Yuwen Liu, Founding Partner, Bohe Angel Fund
Founding Partner of BOHE Angel Fund, a 200M RMB fund jointly invested by Wuxi Apptec, Hengrui, Simcere,
TigerMed and BGI, etc. This is the first angel fund focusing on healthcare technology-driven start-ups in China.
Before BOHE, she was Chairwoman & CEO then executive director of BioBAY for 9 years. She joined the company as
EVP in 2005, was instrumental in building BioBAY to be one of the fastest growing biotech clusters serving ~400
biotech startup companies. She started her career as QA Engineer for Capsugel in 1997, then moved up to QC
manager, QA/QC manager and BD manager. In 2003, she joined Perrigo as first Chief Representative to set up its
China operation She graduated from China Pharmaceutical University with master degree in Pharmaceutics and
Master of Management at Fudan University and Norwegian Management School BI. She is a licensed pharmacist.
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DIAGNOSTICS INVESTORS

In the medical technology sector, major corporations are increasingly looking to external startups and inventors for innovative new
technologies. In addition to traditional M&A, these major strategic players in the medtech world are exploring innovative strategies to
partner with early stage startups, and our speakers will explore topics such as:
- How do major corporations find new device technologies that are a fit for their pipelines?
- What can an early stage startup do to find the right partner?
- How do partnerships work, and what conditions might a major partner have?
- What kind of technical and commercial validation will be required to secure a partnership?
The panelists will explore these topics with reference to the technology areas that they are looking at for their future pipelines.

• Walter Stockinger, Managing Partner, Hadean Ventures
Walter is a seasoned healthcare investor with previous experience in strategy consulting and basic research. After
joining the Boston Consulting Group as a member of the Healthcare Practice Team Walter advised pharmaceutical
companies and PE firms in the context of commercial projects as well as during buy and sell side M&A transactions. In
2009 walter joined the London office of one of the largest specialist healthcare VC firms. Being responsible for deal
sourcing, due diligence and exit management Walter gained significant experience by successfully investing into and
exiting portfolio companies.Walter received a master’s degree and a PhD in biochemistry from the University of
Vienna. After his graduation, he worked for over five years as a research fellow at Harvard University. He has published
15 peer reviewed papers in top scientific journals including Cell and EMBO.

• Jonas Jendi, Investment Manager, Industrifonden
Jonas Jendi is an investment manager at Nordic VC Industrifonden (Stockholm), focused on the life science sector.
Industrifonden is one of the largest VC funds in the Nordics, focusing on both tech and life science. The €500m
evergreen fund invests in early-stage ventures. The Industrifonden life science team currently has a portfolio of 14
companies, from medtech to biotech, both private and publicly traded. Jonas joined Industrifonden in May 2017,
bringing onboard recent experience as an independent board member, angel investor and equity analyst. Between
2001 and 2010, Jonas was CEO at Cogmed, a start-up in the field of evidence-based cognitive training (clinically
validated software), based in Stockholm and later in the US. Jonas took the company from the research phase at
Karolinska Institute in 2001 to acquisition by Pearson in 2010, then managing the Cogmed integration into Pearson.
His background also includes strategy work with The Boston Consulting Group.

• Michele Colucci, Managing Partner, DigitalDx Ventures
Michele Colucci is a lawyer, serial entrepreneur and Managing Partner of DigitalDx Ventures. Michele is also the West
Coast Ambassador to the Nobel Laureate Foundation. She is also on the Board of Nephrosant and Quantellia. Prior to
DigitalDx, Michele was Founder and CEO of MyLawsuit.com. She also worked as an Attorney for various media
companies and at Hughes Hubbard & Reed. Michele has been a regular Guest Lecture and Mentor at Stanford
University's School of Engineering in Entrepreneurship and Global Marketing and has lectured at other venues. She has
served on many charitable boards and has also founded her own non-profit. Michele has a Bachelor’s degree from
Georgetown University, a law degree from Georgetown Law, and a Masters in Fine Arts from the American Film Institute.

• Varun Gupta, Associate, Wellington Partners Venture Capital
involved in several investments, including Sphingotec, Adrenomed, STipe Tx, ImCheck.Varun gained his MSc degree in
Medical Biotechnology from the Post-Graduate Institute of Medical Education & Research, Chandigarh, India, and was
awarded a PhD with Summa cum Laude in Neuroscience from the Freie University of Berlin for his work on
polyamine-mediated suppression of age-associated memory impairment, culminating in articles published in Nature
Neuroscience, PLOS Biology and Autophagy.Subsequently, Varun obtained an MBA degree from IESE Business School
in Barcelona. While pursuing his MBA, Varun supported the investment teams of Forbion Capital Partners, Amsterdam,
as well as Ysios Capital, Barcelona.
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MEDICAL DEVICE INVESTORS
This panel focuses on investment in new medical devices from development stage through to early commercialization. Topics may include:
- What are investors looking for?
o Areas of interest
o Overcrowded areas
- How to approach an investor
- Successful deals they’ve done before
- Common mistakes/Red flags
Panelists will discuss how to meet the challenges of raising financing for a new device and advise startups on how to make the investment
case for their novel technology. Panelists will also explore what technology areas are of top interest to them and how a startup can get them
into dialogue regarding an investment or deal.

• Zishan Haroon, Chairman & General Partner, Julz Co LLC
Dr. Haroon brings over two decades of experience in venture, private equity, corporate/business development and
academia (with direct transactional and operational exposure of 15+ years in China) to lead Julz, a US based fund
focused in healthcare opportunities worldwide. Julz has offices in NC and Suzhou China to exploit the tremendous
opportunity offered in healthcare in both US and China. The investment spans all facets from innovative drugs,
devices to services such as hospitals and diagnostic labs.

• Gerry Brunk, Managing Director, Lumira Ventures
Gerry Brunk is a Managing Director at Lumira Ventures, a North American healthcare venture capital firm. Since
joining the firm in 2002 to open its Boston office he has invested in and served on the boards of directors of over 25
life science companies, including Pharmasset (acquired by Gilead Sciences), MAKO Surgical (acquired by Stryker),
Corvia Medical, Satsuma Pharmaceuticals (Nasdaq: STSA), Cardiac Dimensions, KAI Pharmaceuticals (acquired by
Amgen), Endotronix, BardyDx, HistoSonics and Engage Therapeutics. Before joining Lumira Ventures, Gerry was an
entrepreneur who co-founded and served in a variety of management and board capacities at start-up companies in
the pharmacy benefit management, senior living and technology transfer sectors. He was previously an engagement
manager in the healthcare practice of The Boston Consulting Group and a member of the investment banking group
of Credit Suisse First Boston where his clients included public and private healthcare companies. Gerry holds an MBA
from Stanford Graduate School of Business and a BA from the University of Virginia, where he studied biology and
economics.

• Kwame Ulmer, Venture Partner, Wavemaker Three-Sixty Health
Kwame Ulmer serves as the Principal at Ulmer Ventures. He brings nearly twenty years of experience evaluating
medical technologies in the government and serving in senior operating roles at medical device companies. Mr.
Ulmer previously served as Vice President, Regulatory Affairs and Quality Assurance at Implant Direct, a Danaher
Corporation operating company. Kwame has served in progressive leadership roles at the US FDA and personally
evaluated over 1,000 medical technologies. Mr. Ulmer is also a Venture Partner at Wavemaker Three-Sixty Health, a
member of the Executive Committee of Tech Coast Angels (LA), the world’s largest angel investing network, and a
member of the steering committee for ScaleLA, the leading healthcare innovation space in Los Angeles. Kwame
earned his B.S. in Physics from Lincoln University (Pennsylvania) and both an M.S. in Materials Engineering and
M.B.A. from the University of Virginia.

• Lauren Tyra, Principal Scientist, Green Park & Golf Ventures
Dr. Lauren Tyra joined the Green Park & Golf Ventures team in 2017 upon completing her PhD in Neuroscience at UT
Southwestern Medical Center in Dallas, Texas. At GP&G, she is responsible for identifying and screening new
technologies, technical diligence, and oversight of investments within the 75-company portfolio. Dr. Tyra has been
involved in key medical device investments in Mission Bio, Potrero Medical, Empirical Spine, and NovaScan.

• Neil Swami, Principal, Catalyst Health Ventures
Neil joins Catalyst with significant experience across healthcare investing, investment banking, and business
development. Prior to CHV, Neil was a Partner at MVM, a later-stage healthcare investor in medtech, therapeutics,
diagnostics, and digital health companies. He was also a healthcare investment banker and advisor at Locust Walk
Partners, on the Strategic Development team at CVS Caremark, and a consultant at Oliver Wyman and ZS Associates.
Neil trained at the Howard Hughes Medical Institute under Dr. Joachim Frank, the 2017 recipient of the Nobel Prize
in Chemistry. Neil received an AB in the History of Science from Princeton University and an MBA in Healthcare
Management from The Wharton School, University of Pennsylvania.
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DIGITAL HEALTH

This panel focuses on investing in innovative digital health products that bring new efficiencies to the healthcare system, change how care is
delivered or managed, and how patients are involved in their own care. Panelists will explore topics related to investing in digital health,
including:
- In what kinds of digital health technologies are they interested in investing?
- What metrics and evidence do you look for in a digital health startup?
- How can an early stage digital health company demonstrate the value of their products?
- What are the main challenges for startups raising capital in this space?
The moderator and panelists will discuss this rapidly evolving field of healthcare investment, and will introduce the audience to the key
fundraising opportunities and challenges facing digital health entrepreneurs today.

• Stephen Kearney, Innovation - Life & Health, Hannover Re
Stephen Kearney is a medical doctor, working with Hannover Re, one of the world’s largest reinsurers. Stephen’s
medical speciality is surgery, with experience in academic pathology via lecturing and research, having specialised in
cancer genomics and medical informatics. Approximately half of Hannover Re’s business is in the life and health
(re)insurance space. Within these verticals, Stephen’s responsibilities include identifying and developing both internal
and external innovation opportunities, including in the area of genomics. Besides medicine, Stephen also has
academic qualifications and experience in computer science, data analytics and pharmaceutical business, and an
undergraduate degree in biochemistry and physics from University College Dublin (UCD).

• Christoph Massner, Analyst, Earlybird
Dr. Christoph Massner is a member of the investment team at the Earlybird Venture Capital Health Fund which he
joined in 2018. He works on deal sourcing, due diligence and deal closing in the sectors of digital health, medical
devices, diagnostics, R&D platform technologies, and biopharma. Currently, he serves as a board observer of the
Munich-based digital health company wellabe. Before joining Earlybird, Christoph conducted research in different
laboratories in Germany and Australia for+7 years.Christoph holds a PhD in Synthetic Biology from the Technical
University of Munich.

• Neha Tanna, Principal, Joyance Partners
Neha is a medical doctor in London. Neha spent years as a General Practitioner before transitioning to the Life
Sciences industry, where she held various roles in pharmaceutical companies. She holds an MBA from London
Business School, where she fell in love working with entrepreneurs and startups. She has since worked with a startup
med-tech company, as well as several accelerators and VCs in the healthcare space, most recently with a global
venture builder with a focus on early-stage tech companies. Neha is an angel investor, loves tennis and dance, and is
a strong advocate for personal fitness and nutrition. She also has a soft spot for wildlife and conservation.

• Wieger Vos, Corporate Strategy, Healthcare, KPN Ventures
In his role as manager strategy and particpations Wieger is responsible for the strategy execution of KPN in the
healthcare market. He holds a supervisory role in two subsidiaries of KPN in the sector and is member of the KPN
Health management team. Wieger advises KPN Ventures Investment Committee (CFO and EVP Strategy KPN
Holding) on investments in digital health, which resulted in fund-in-fund investment (together with Dutch Ministry of
Health) and investments in several digital health componies. Together with KPN Ventures we scout and start strategic
cooperations with start-ups.
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AI IN HEALTHCARE

This panel focuses on the many applications of AI in healthcare, from pathology applications to diagnostics to personalized medicine. Topics
may include:
- What are investors looking for when evaluating AI companies in the healthcare space
- Where is AI in healthcare now and where is it going
- What are the challenges facing AI, including regulatory challenges
- What is the potential of AI in the future of healthcare
Panelists can discuss what is AI in healthcare and how is it different from machine learning, what applications are the most exciting and how
to catch an investor’s interest in this space. In addition, panelists can discuss the risks associated with such new technology where the
regulatory pathway is not yet clearly defined.

• Ronald Dorenbos, Former Head of Innovation Management & Scouting, Takeda
As former Head of Innovation Management and Scouting and as a member of Takeda’s Digital Strategy team Ronald
helped Takeda with its technology and innovation strategy. Earlier, at the Life Science division of PA Consulting, Ronald
led projects for some of the world’s top 10 pharmaceutical companies around strategy, commercialization and digital
health. After obtaining MAs in Biotechnology and Molecular Biology and a PhD in Pharmaceutical Biology in the
Netherlands, Ronald led research projects on Parkinson’s, Schizophrenia and the genetics of aggressive behavior, before
making the transition to industry. He is frequently invited to deliver presentations and keynotes related to AI in Pharma
and Healthcare and has presented at national and international events. Ronald founded the LinkedIn groups ‘AI –
Artificial Intelligence’, ‘Small Molecules’, ‘Boston Biotech’ and ‘Golden Triangle Biotech’ that serve over 10,000 members.

• Amine Benmoussa, Founding Partner, Apogee Ventures
Amine Benmoussa is Principal in the BDC Healthcare Fund. He joined BDC Capital in 2011 and has over ten years of
venture and banking experience. Prior to joining the BDC Capital’s Healthcare Venture Fund team, Amine was part of
the Life Sciences investment team at FSTQ. Amine currently serves on the board of directors of Circle Cardiovascular
Imaging, Clearwater Clinical and Milestone Pharmaceuticals. He previously served on the board of Alethia
Biotherapeutics, Clementia Pharmaceuticals and Interface Biologics. He is also a selection committee member of the
Philadelphia and Boston Canadian Technology Accelerators. Amine holds a Bachelor of Computer Science from
Concordia University and an MBA from HEC Montreal. He has also completed executive training in Private Equity and
Venture Capital at the Harvard Business School, and in Corporate Governance at the Rotman School of Management.

• Allan Daisley, Managing Director, Startupbootcamp Digital Health Miami
Allan Daisley is the Managing Director of Startupbootcamp Digital Health SCALE in Miami. In this role he recruits,
invests in, and develops healthcare startups through the commercialization process, helping them to successfully
engage with corporations. Allan formerly co-founded and ran the ZeroTo510 Medical Device Accelerator, a nationally
ranked program for the commercialization of medical technologies. Mr. Daisley was co-founder of 2 software startups
and leveraged this experience as an economic development consultant executing entrepreneurship-focused projects
in developing regions globally. Prior to that he spent time in senior strategy and marketing roles at IBM, where he
formulated retail solutions and managed server products globally; and at as a technology consultant at global firm
Accenture. Allan holds an MBA from Duke University’s Fuqua School of Business and a Bachelor of Science in
Computer Engineering from the Georgia Institute of Technology.

• Baudouin Hue, Partner, CapDecisif Management
Baudouin started his career in Canada as Lean Manufacturing Engineer. In 2009 he joined Bureau Veritas where he
was responsible for the development and launch of new certification services worldwide, leading several insider
start-up and scale-up assignments with focus at business development. Joining CapDecisif Management in 2014,
Baudouin is mainly involved with Healthcare and Digital Health ventures. He also actively contributes to fundraising
and overall development of the firm. Baudouin is a board member or observer of different portfolio companies:
Acticor Biotech, Pherecydes Pharma, Tricares and Watchfrog. Baudouin holds a MSc in Engineering from the
University of Technology of Compiègne and graduated from ESSEC Business School. He also studied in Spain
(Universidad de Valladolid), and Canada (University of Waterloo).
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Tales from the road
This panel brings together biotech and medtech entrepreneurs to tell their stories of raising capital. You’ll hear their firsthand accounts of
navigating the fundraising process and raising capital. Topics may include:
- What stumbling blocks had they hit?
- How had they solved the issues, and what had they learned about raising capital?
- How did they go about finding potential investors, and how did they determine which investors they should pursue?

• Greg Mannix, Chief Conference Officer, VP of International Business Development, Life Science Nation
Greg Mannix is Vice President of International Business Development at Life Science Nation. After graduating from
the University of California, he moved to Europe where he began a career in the life sciences and obtained a Master’s
degree from IE Business School in Madrid. He has extensive experience in sales and marketing management in the
medical devices field. He has worked extensively in Europe, North America and Latin America and he speaks English,
Spanish and French. Greg’s role at LSN is to provide international early-stage companies with the tools and strategies
to succesfully fundraise and to facilitate cross-boarder investments, licensing and M&A transactions.

• Carola Schropp, Managing Director, HAYIM Group
Carola is one of a handful of people who “invented” the concept of partnering – the concept of pre-arranging
meetings among life science companies with overlapping interests. She founded EBD Group in 1993 and led it to
become market leader in the partnering space. In 2013, she sold the company to Informa PLC. Carola has a very
substantial worldwide network in life sciences, primarily in biotech and pharma. She is dedicated to bringing this
network to support Puerto Rico. The island has established itself as major hub for biologics manufacturing, with 12 of
the biggest US pharma companies producing here. Beyond that, PR was classified as an innovation driven economy
by the World Economic Forum. All this is largely unknown in the life science community. Nor are people aware of the
immense energy and enthusiasm of many Puerto Rican leaders to induce change. Carola believes in the Power of
Partnering. She is using it to help put Puerto Rico on the map.

• Jim Iversen, CEO & COO, Sen-Jam Pharmaceutical
Jim Iversen is a growth-focused Senior Executive and Board Member with more than 30 years of success spanning
energy, transportation, distribution, enterprise, software, warehouse management, life science, consumer products,
and engineering. Leveraging extensive experience in strategic, resourceful leadership, Jim is a valuable asset for
small to mid-sized companies requiring expert assistance with business growth and development, evaluating and
positioning selling, turnaround management, and strategic planning. Throughout his executive career, Jim has held
leadership positions with JMI Capital Group, Northern Reliability, M&I Strategic Partners, W&H Systems, Horizon
Foods, and AL Systems. He is currently the CEO of JMI Capital Group, which provides companies with business
strategy and M&A advisory services. In this role, Jim has been responsible for advising a leading Enterprise Resource
Planning software company, resulting in a successful sale and a 25% IRR, and a leading supply chain company,
resulting in a successful sale and 36% IRR. In a previous role as CEO of M&I Strategic Partners, which provides
businesses with software solutions, Jim led the acquisition of AL Systems and Mincron Software Solutions, resulting in
a significant increase in each company’s revenue and EBITDA growth.

• John MacMahon, CEO, Mitre Medical Corp.
I have been fortunate to have spent my career on early-stage medical device start-ups. These start-ups have resulted
in exits in excess of $600M in shareholder value. As founder and CEO of Kerberos Proximal Solutions (sold to Fox
Hollow Technologies), as COO for Maya Medical (sold to Covidien) and as the General Manager for Claret (sold to
Boston Scientific) we have built teams that balance excellent engineering with front-line clinical feedback for the
benefit of patient's lives. I am presently CEO of Mitre Medical, where our Mitral Touch implant fills an unmet need for
heart failure patients, the majority of whom need both their mitral regurgitation and their left ventricle treated.

• Nancy Briefs, Co-Founder, President & CEO, AltrixBio
Strategic business leader with extensive experience creating value, driving strategy and launching product
commercialization in diverse life science companies. Deep general management and fundraising expertise having
raised over $500 M in equity including IPO. Innovative, collaborative and entrepreneurial, strong communicator and
tenacious. Energized by turning innovation into commercial reality, working with creative scientists, and
communicating value to partners and investors.

• Thomas Forest Farb-Horch, CEO, President & Co-Founder, Thrive Bioscience
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Tom is President and CEO of Thrive Bioscience which provides instruments and software tools for the automation of
cell culture and stem cell, neglected yet critical for biomedical research. Thrive has raised $20M to-date, has filed 46
patent applications and is in beta testing of its first of a family of instruments with Harvard Stem Cell Institute,
Massachusetts General Hospital and Stanford University Stem Cell Core. Tom has over 10 companies and in raising
more than $200 million of angel and venture capital. He has founded and served on the Boards of numerous
companies ,including Exact Sciences (NASD: EXAS), Fair Isaac (NYSE: FIC), Redwood Trust (NYSE: RT), HNC Software
(acquired by Fair Isaac), Retek Systems (acquired by Oracle) and Saf-T-Med (acquired by Becton Dickinson). Tom has
served as President, COO and/or in the senior management of numerous companies, including Thrive Bioscience,
Inc., Indevus Pharmaceuticals, MedicaMetrix and Cytyc. Mr. Farb has also been a Trustee or Advisor for numerous
non-profit organizations including North Shore InnoVentures, Dana Farber Cancer Institute and Asia America
Chamber of Commerce. Mr. Farb is a graduate of Harvard University.
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Fundraising bootcamp

The Life Science Nation’s Fundraising Boot Camp provides a top-to-bottom master class on outbound global
LIFE SCIENCE fundraising. Topics to be covered include the Changing Investor Landscape, New Categories of Life Science
Investors, Debunking the Top 10 Old Myths in Fundraising, and Planning & Infrastructure for an Outbound
NATION
Connecting Products, Services & Capital
Fundraising Campaign. It will bring you step-by-step through the processes of positioning, marketing collateral, and
how to reach out to a list of global investors.

• Dennis Ford, Founder & CEO, Creator of RESI Conference Series, Life Science Nation
Dennis Ford is an entrepreneur, author, and frontier technologist with deep expertise in sales, marketing, and
business development. He has spent most of his career involved in launching new technology-based companies.
He has wide-ranging experience in hardware and software computing, middleware, data storage, networking,
SaaS, data mining, data profiling, expert systems, and scaling/funding companies. Most recently, Dennis has spent
the last 7 years in the early-stage life science arena creating an ecosystem to streamline fundraising for
next-generation drugs, devices, diagnostics, and digital health products. Currently, Life Science Nation has the
most comprehensive life science investor database in the world. Dennis has also pioneered a unique global
partnering event model that matches buyers and sellers based on their specifically stated needs and declared
partnering mandate initiatives garnered from one-on-one interviews and curating buyer/seller databases in a
selected industry. Ford is the author of The Peddler’s Prerogative and The Fund Manager’s Marketing Manifesto,
two well-received sales and marketing books. His latest book is The Life Science Executive’s Fundraising Manifesto,
which he turned into a two-week immersion class for scientist-entrepreneurs and fundraising CEO’s which is now
offered to international government agencies to move their funded startups into the global funding arena.

Click Here to Download Digital Copy
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NEGOTIATING TERM SHEETS

This interactive workshop, organized and led by McDermott Will & Emery, will provide wisdom to investors, early
stage CEOs and management on the latest trends in term sheet development. The workshop will cover common
issues of concern to entrepreneurs (valuation/dilution, liquidation preference, board makeup, protective provisions,
anti-dilution). Experts from the legal, investment and entrepreneurial community will discuss the interplay of
financing milestones in the term sheet discussion.

• Roger Kuan, Partner, McDermott Will & Emery
Roger Kuan focuses his practice on intellectual property (IP) procurement/portfolio management, IP transactions, IP
litigation and strategic IP counseling for life sciences clients (e.g., research tools, analytical instrumentation/software,
medical devices, diagnostics, biomanufacturing systems, etc.) with a focus in emerging technologies such as digital
health (e.g., mobile apps, clinical decision support software, digital therapeutics, AI/ML imaging diagnostics, etc.),
personalized medicine (e.g., genomic sequencing platforms, AI/ML computational genomics/bioinformatics, molecular
diagnostics, etc.) and 3D printing/bioprinting. He has extensive experience in intellectual property strategy and
management, preparation and prosecution (utility/design patents, trademarks and trade dress), counseling and
litigation, licensing and technology transactions, freedom-to-operate clearances, monetization, IP due diligence, IP risk
recognition and mitigation, and dispute resolution. He served as Director IP Counsel at a multinational biotechnology
company, where he managed a team to support the worldwide IP needs of the company’s life sciences tools,
bioproduction/biomanufacturing, molecular diagnostics, and nucleic acid sequencing system/software platforms.

• Mark Mihanovic, Partner, McDermott Will & Emery
Mark J. Mihanovic, head of the Firm’s California Corporate group and head of the Emerging Companies/Venture
Capital group, focuses his practice primarily in the areas of corporate finance and mergers and acquisitions. He
represents companies in a broad range of industries, with a particular emphasis on technology, life science and health
care companies. Mark serves as corporate liaison partner in the Firm’s strategic alliance with MWE China Law Offices
based in Shanghai. Mark serves as lead counsel on behalf of issuers and underwriters in public offerings and private
placements (including private investments in public equities (PIPEs)) of equity and debt securities. He handles stock
and asset acquisitions, divestitures, mergers, proxy fights and joint ventures and has had primary oversight
responsibility for the regional and worldwide acquisition programs of multiple clients. Mark represents early-stage
companies in connection with formation and organizational issues and venture capital and other financings and has
also represented investors in complex venture capital transactions involving equity and debt.

• Ha Nguyen, Sr. Director, Office of Technology Development, Salk Institute for Biological Studies
Ha brings over 15 years experience in technology transfer, licensing and business development, having worked in
academia and industry to manage intellectual property portfolios and commercialize life science technologies. Ha is
currently the Senior Director at the Salk Institute Office of Technology Development (OTD) and leads a team with
integrated functions to accelerate the transfer of innovations by Salk scientists into the marketplace to enable their use
for the benefit of humanity. Salk OTD works with the Salk faculty, postdocs and research staff to protect, develop, and
commercialize their innovations through strategic corporate partnerships, including research collaborations, licensing,
and new company formation. Ha started her career in technology transfer at the University of California, San
Francisco, where she was responsible for the initial evaluation of inventions, patenting, marketing, licensing, and
post-agreement compliance for a large portfolio of biomedical therapeutic and diagnostic technologies and research
tools. Ha moved from San Francisco to San Diego and joined Salk OTD as Senior Licensing Associate where she also
managed all aspects of IP commercialization.

• Jeffrey Cleland, Chairman, CEO & President, Ashvattha Therapeutics
Dr. Cleland is Chairman, CEO & President of Ashvattha Therapeutics, Executive Chairman of Orpheris, and a Board
member of Exicure, ImmunSys and Zylem. He has nearly 30 years of industry experience in research and development,
including more than a decade at Genentech, Inc. His experience in startups includes major roles in obtaining more
than $450M in capital at stages from Series A through E and exit via IPO including over $300M in capital raised as
CEO. As the founding CEO of Versartis (VSAR), he led one of the top biotech IPOs of all time. He is a founder of
Ashvattha Therapeutics and Executive Chair of its subsidiary, Orpheris. Previously, he was CEO of Graybug Vision
which he led through clinical proof of concept.

• John Demeter, General Counsel, Khosla Ventures
John Demeter is the General Counsel at Khosla Ventures. Prior to joining Khosla, John spent nine years as an attorney
with the law firm WilmerHale where he represented both investors and entrepreneurs in general corporate matters,
equity and debt financing transactions and merger and acquisition transactions. From time to time John has also
served as an Adjunct Professor at the University of San Francisco School of Law, as well as a guest lecturer at
University of San Francisco School of Law and Berkeley Law on the topic of venture capital transactions.
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Early-Stage Entrepreneur Workshops

COMPANY VALUATION FOR FUNDRAISING

Valuation is a key factor for any biotech and pharma company. Learn how to calculate and determine the right
assumption for any therapeutic product (pre-clinical, clinical or on the market) to structure a suitable licensing deal.
Valuation in Life Sciences is probably one of the most difficult tasks. What deal terms can you ask for or what should
be the equity share to a new investor? These are critical question for most life sciences companies. However,
valuation is more than just numbers – its about the assumptions and about understanding the business, so it comes
down to the potential of a product or company and the associated risk.

• Patrik Frei, Founder & CEO, Venture Valuation AG, Switzerland
Patrik Frei is founder and CEO of Venture Valuation AG, Switzerland. He started the company in 1999 during a
collaboration with Novartis Venture Fund, which became his first client. Since then he has been involved in over 600
valuations. Venture Valuation also runs Biotechgate. Patrik graduated from the Business University of St. Gallen and
completed his Ph.D at the Swiss Federal Institute of Technology, EPFL Lausanne. Patrik was a board member and one
of the original founders of Ineo. He was also the Chairman of Ophthalmopharma and a member of the board of
Aventron. Patrik’s articles have been published in a number of scientific journals and business publications. He has also
lectured at Seoul National University, EPFL Lausanne, University of St. Gallen, provided a webinar to the Harvard
Business School Healthcare Alumni Association and gives regular workshops on valuation globally. Patrik is also a
reviewer for the Nature journals.

Branding & Messaging

LIFE SCIENCE
NATION

Connecting Products, Services & Capital

To win capital, you must stand out from the crowd. The first way to do that is to have top-notch marketing collateral.
The workshop discusses how to provide potential investors with high-quality, professional materials—materials that
engage them, communicate your message clearly and concisely, and present the information they want to see in a
way that helps them to decide quickly and easily if you are a potential fit for their needs.

• Greg Mannix, Chief Conference Officer, VP of International Business Development, Life Science Nation
Greg Mannix is Vice President of International Business Development at Life Science Nation. After graduating from
the University of California, he moved to Europe where he began a career in the life sciences and obtained a Master’s
degree from IE Business School in Madrid. He has extensive experience in sales and marketing management in the
medical devices field. He has worked extensively in Europe, North America and Latin America and he speaks English,
Spanish and French. Greg’s role at LSN is to provide international early-stage companies with the tools and strategies
to succesfully fundraise and to facilitate cross-boarder investments, licensing and M&A transactions.
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Non-Dilutive Startup Funding
& Resources from the NIH

The SBIR/STTR programs at the NIH provide non-dilutive funding and other translational resources to small
businesses for R&D in biomedical areas with strong commercial potential. The NIH SBIR/STTR budget has increased
to more than $1 Billion in 2018, eligibility has been revised to include small businesses majority owned by VC
operating companies and additional non-financial advisory services are now offered to small businesses to help them
advance their product development programs. In this panel, startups can learn about funding opportunities and
other resources from 4 of 27 NIH institutes and centers – National Cancer Institute (NCI), National Heart, Lung, and
Blood Institute (NHLBI), National Institute Neurological Disorders and Stroke (NINDS), and National Institute on
Aging (NIA). The panel will also discuss how the NIH SBIR/STTR programs work with investors and industry strategic
partners to showcase innovative technologies and build pipelines and overcome development challenges in a
non-dilutive manner.

• Todd Haim, Office of Small Business Research (OSBR), NIH
Dr. Todd Haim was appointed Chief of the Office of Small Business Research at National Institute on Aging (NIA) at the
end of FY2018. He will oversee the development and evolution of this exciting new office with the goal of improving
both the quantity and quality of the SBIR/STTR applications. His previous position was Program Director at the
National Cancer Institute’s SBIR Development Center, where he evaluated and managed SBIR & STTR grants and
contracts focused on the development of novel cancer therapeutics, preventative agents, and drug discovery
technologies. At NCI, Todd played a key role in the planning, design, and leadership of several center initiatives,
including serving as coordinator of the NCI Investor Forum, helping to implement relevant workshops, draft targeted
solicitations, and facilitate external partnerships. Prior to starting in the SBIR Development Center, he was a Research
Associate and Christine Mirzayan Science and Technology Policy Fellow at the National Academy of Sciences. Dr. Haim
staffed the Committee on Science, Engineering and Public Policy (COSEPUP) and his efforts centered on follow-up
activities to the 2005 “Rising Above the Gathering Storm” report related to various innovation initiatives and evaluation
programs. Previously, he completed a postdoctoral fellowship at Pfizer in which he actively led Pfizer’s research efforts
in a collaboration with Washington University School of Medicine in St. Louis that illustrated a mechanism for altered
cardiac contractility due to excess fatty acids. Dr. Haim graduated from Albert Einstein College of Medicine in January
2007 with a PhD in biomedical research and obtained a certificate in technology commercialization from John Hopkins’
Carey Business School in 2011. He has received several prestigious awards and honors including the 2014 NCI
Leadership Development Award, a 2014 and 2017 NIH Director’s Award and the NJ Governor’s Award for Volunteerism
in the Field of Health.

• Mike Pieck, Small Business Coordinator, NHLBI
Mike Pieck is the Small Business Coordinator at the National Heart Lung and Blood Institute where he serves as the
primary contact for the small business program (SBIR/STTR) and provides oversight and management of the
$110M/year portfolio. He is also involved in developing a suite of support activities for early translational research
across NHLBI. Prior to joining the NIH, Mike worked as a consultant for the Center for Advancing Innovation where he
designed and implemented business start-up challenges featuring federally funded and commercially viable
inventions. Mike received his PhD in molecular biology from Boston University and completed his postdoctoral
training developing rapid diagnostics at the USDA’s Emerging Fungal Pathogen Laboratory.

• Ashim Subedee, Program Director, NCI
Ashim Subedee is a Program Director at the National Cancer Institute’s Small Business Innovation Research (SBIR)
Development Center. Ashim manages SBIR & STTR grants and contracts with a focus on cancer therapeutics,
prevention and med-tech including devices, diagnostics and digital health. He provides oversight throughout the
award period and mentors small business applicants and awardees in developing their technology goals and
commercialization strategy. Additionally, he plays an active role in several center initiatives, including investor
initiatives, translational resources and other workshops, and targeted funding opportunities. Prior to joining the SBIR
Development Center, Ashim was a Presidential Management Fellow at the NIH and did rotations at multiple offices
within the NIH and the FDA Center for Drug Evaluation and Research (CDER). Ashim received his PhD in Biological
and Biomedical Sciences from Harvard University where his dissertation work was focused on molecular mechanisms
of triple negative breast cancer.

• Maureen Thomas, Small Business Outreach Coordinator, NIA
Small Business Outreach Coordinator for Translational Research in the Division of Extramural Activities at the National
Institute on Aging (DEA/NIA), at the National Institutes of Health (NIH). In this role, Ms. Cusick Thomas collaborates
with the DEA’s Translational Working Group on the advancement of NIA’s T1 and T2 translational research priorities
through outreach and interactions with the national SBIR/STTR community while seeking new outreach opportunities
for NIA to identify key audiences, messages, and channels for information related to NIA small business programs in
an effort to accelerate the level and quality of engagement. Ms. Cusick Thomas received her M.P.M. from the School
of Public Policy at the University of Maryland, College Park. She received her B.A. from Notre Dame of Maryland
University with a major in Economics. Ms. Thomas has worked in a variety of roles specializing in public/private sector
partnerships at the federal, state and regional levels within the small business community over the past 15 years.
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Interview with Chuck Stetson
CEO of Stetson Family Office

Chuck, who is the third generation running the Stetson Family Office, is an entrepreneur, venture capitalist, and
philanthropist. GFOB helps make more high quality investments in the life science arena by connecting regional family
offices with regional angel groups, incubators and accelerators – essentially helping family offices around the globe
participate in the funding of early stage technology assets located in their local healthcare tech hubs. This interview,
conducted by Dennis Ford, CEO, Life Science Nation and Creator of the Redefining Early Stage Investments (RESI)
Conference Series, is a deep dive into how a family office views and participates in funding startups.

• Dennis Ford, Founder & CEO, Creator of RESI Conference Series, Life Science Nation
Dennis Ford is an entrepreneur, author, and frontier technologist with deep expertise in sales, marketing, and
business development. He has spent most of his career involved in launching new technology-based companies.
He has wide-ranging experience in hardware and software computing, middleware, data storage, networking,
SaaS, data mining, data profiling, expert systems, and scaling/funding companies. Most recently, Dennis has spent
the last 7 years in the early-stage life science arena creating an ecosystem to streamline fundraising for
next-generation drugs, devices, diagnostics, and digital health products. Currently, Life Science Nation has the
most comprehensive life science investor database in the world. Dennis has also pioneered a unique global
partnering event model that matches buyers and sellers based on their specifically stated needs and declared
partnering mandate initiatives garnered from one-on-one interviews and curating buyer/seller databases in a
selected industry. Ford is the author of The Peddler’s Prerogative and The Fund Manager’s Marketing Manifesto,
two well-received sales and marketing books. His latest book is The Life Science Executive’s Fundraising Manifesto,
which he turned into a two-week immersion class for scientist-entrepreneurs and fundraising CEO’s which is now
offered to international government agencies to move their funded startups into the global funding arena.

• Chuck Stetson, CEO, Stetson Family Office
Eugene W. Stetson started the Stetson Family Office shortly after he personally led the buyout of The Coca-Cola
Company through a public offering in August 1919 by the Guaranty Trust Company of New York, where he
subsequently served as Chairman and just before he died and organized, he organize with the much smaller J.P.
Morgan. At his death, Eugene was Coca-Cola’s longest serving member of the Board and of the Executive
Committee. Chuck Stetson, the third generation running the family office, is an entrepreneur, venture capitalist, and
philanthropist. The Stetson Family Office started Healthcare Impact Foundation, a 501-c-3 organization, in 2017 to
bring capital and management expertise to local life science companies and to build and maintain an efficient life
science eco-system composed of R&D facilities, incubation facilities, venture capital investors, angel investors, family
office investors, and networks of experts in science, management, industry, reimbursement and public policy. Stetson
Family Office has set up a unique Global Family Office BioForum with family offices around the globe working closely
with their local healthcare innovation. Family Offices are responding with excitement.

Boston Innovation Capital
Biotech & Medtech Fundraising
Boston Innovation Capital (BIC) is an firm that was spun out of Life Science Nation in 2014 to address an unmet
need among early stage scientist-entrepreneurs for tactical assistance in packaging management teams and
technologies, and executing fundraising campaigns. Traditionally, there are two alternative paths that can be used to
address early stage fundraising needs for life science companies; hire an internal BD executive at a cost of $150k $250K annually, or find a small-tier investment bank that would be willing to undertake their financing. BIC was
created as a new, more effective and flexible solution to provide this global outreach service, and help new life
science technologies take the next step towards the market by augmenting management teams’ outbound
campaign initiatives.

www.BostonInnovationCapital.com
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Speeds up Drug Development

AI Helping Manage
Chronic Diseases

AI Impact on Cell
& Gene Therapies
Investment

Detection and Prevention is the Key to
Effectively Treating and Managing the
Stages Inherent in all Chronic Disease.

AI Technology & How
the Applications
will work in
Healthcare
Rule Based Expert Systems,
Machine Learning and Deep
Learning

From CRISPR to CAR-T
Technologies Shifting the Paradigm
of Therapeutic Investment

entrepreneur
pitch challenge

afternoon
early stage
partnering
forum
entrepreneur
pitch challenge

China and AI

China Has a Mandate to be the
World Leader in AI Life Science
and China is Succeeding

5:00 - 7:00 PM: Cocktail Reception
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THE 4D Meets AI ADVANTAGE
One-to-one investor to
company ratio
Leverage LSN‘s close-knit
network of key decision
makers including more than
2,000 life science investors
across the globe

Establish strategic partnerships
with big pharma, fundraising
companies (therapeutics,
medical device, diagnostics and
healthcare IT) and service
providers

Connect with like-minded
global investors to form
syndicates and gain access to
their funded portfolio
companies

Find collaborators for
licensing and research

Showcase new products and
services to future clients

Schedule up to 16 face-to- face
investor meetings per attendee
& many more ad-hoc meetings

Brand alignment with first in class
partnering conference and next
generation innovation

Learn from the 20 in-depth
panels featuring early stage
investors from 10 categories

Custom-built partnering
system powered by LSN’s
proprietary life science
investor data

1) Yea-long high-visibility,
industry-wide, as a supporter of
innovative life science startups
2) Elite partner and thought
leader in the life science industry
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Click Here to Visit 4D Meets AI Website

SPONSORS
Title Sponsors

LIFE SCIENCE
NATION

Connecting Products, Services & Capital

Gold Sponsor

LIFE SCIENCE
NATION

Connecting Products, Services & Capital

Life Science Nation (LSN) is a global partnering ecosystem that allows early-stage companies with
compelling technology assets to get plugged into the early-stage investor and channel partner’s radars with
minimal cost and a big ROI. LSN is a global matching platform for early-stage buyers and sellers across the
domains of Drugs, Devices, Diagnostics and Digital Health – the “4 Ds”. LSN curates two databases: a
buy-side of global cross-border early-stage investors/partners and a sell-side of global cross-domain
technology assets. LSN also offers a sourcing and ranking service for clients who need to source and rank
technology assets for channel, pipeline and portfolio development. LSN owns and operates the Redefining
Early Stage Investments (RESI) conference series, a funding superstructure that runs five times a year during
J.P. Morgan in San Francisco (January), alongside BIO Europe (March), alongside BIO U.S (June), Boston
(September) and Asia in Shanghai and Taipei (November). LSN also owns and operates the Focus on Cures
Accelerator (FOC) that provides international startups a Boston-based footprint and helps them develop and
execute a global investor and channel partner strategy. Learn more at www.lifesciencenation.com
For life sciences leaders seeking to clear their path to success, McDermott Will & Emery is an
industry-leading law firm offering mission-first business solutions that are equally informed by market
intelligence and proven experience. We harness the power of collaboration to bring the right combination
of people, skills and knowledge to bear at the right time. Composed of top lawyers with demonstrated
strength across intellectual property, transactional and litigation law and FDA regulatory, we’re a
purpose-built team of thought leaders united by a passion for our work. For decades, we have embraced
the value of focused knowledge, harnessing both the particular skills of individuals and the collective
experience of our team. This makes us uniquely qualified to help you move business initiatives across the
finish line when it matters and anticipate what’s next. McDermott Will & Emery is a leading international firm
with a diversified business practice. Currently numbering more than 1,100 lawyers, we have 20 offices
worldwide and a strategic alliance with MWE China Law Offices in Shanghai.
The Global Family Office BioForum (GFOB) is the leading alliance of international Family Offices focused on
healthcare/life science which meets quarterly in 18 cities in the US, Europe and Asia. GFOB also has a joint
partnership with Life Science Nation and the RESI conference Series. These initiatives aim to assist the
earliest stage life sciences companies by sourcing seed capital and management talent.
Medmarc was created in 1979 by 31 members of Advamed. Medmarc’s purpose is to be the superior
provider of liability insurance, related risk management solutions and to support the development, testing
and delivery of medical products that save and improve the quality of lives. Through collaboration with our
parent company, ProAssurance, and our clinical trial industry experts, we provide a single source of
innovative healthcare liability insurance solutions to the life sciences companies we serve. From ideas and
prototypes to the reality of commercialization and success – we can meet your changing needs. Contact us
to discuss the cost of insurance coverage and what coverages are needed for your business plan.
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Media Partners
Media Partners
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Life Science Nation

accelerates fundraising with its matching platform to create
relationships between early stage scientist entrepreneurs and emerging life science investors.

LIFE SCIENCE
NATION

Boston Innovation Capital
Biotech & Medtech Fundraising

Connecting Products, Services & Capital

Investor Platform

Fundraising Advisory Firm

5,000 early stage
life science investors
across 10 categories

5 Annual Conferences

Providing tactical assistance in
executing fundraising
campaigns in the biotech and
medtech arenas

san francisco january

Global Network of Investors
Securing meetings and
fostering relationships with
qualified investors that are a
fit

COMPANY Platform
55,000 emerging
biotech, medtech,
diagnostic and
healthcare IT companies

DIGITAL RESI EUROPE

march

Integrated with LSN & RESI
SAN DIEGO

Making your fundraising more
efficient and effective based on
technology and relationships

june

Focus on Cures Accelerator
• MKT 466 Funding and
Partnering Immersion Course

• Branding & Messaging
• Fundraising Workshops
• Sourcing & Ranking Service

LifeScienceNation.com

|

BOSTON

September

Asia

november

RESIconference.com

|

BostonInnovationCapital.com
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Judges

Conference SERIES

digital resi europe
mARCH 23 - 25, 2020

san diego
JUNE 8, 2020

boston
SEPTEMBER 21, 2020

Asia
NOVEMBER, 2020

